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Profits According to His Needs---Not His. Skill 


INCE footwear began the curse of the cobbler 
has been on the craft—until style came. His 
was a lowly occupation and a talkative one. 
His was an unappreciated and underpaid labor until 
style came. He has only of late years taken on the 
garb of a merchant because of the elevation of his 
goods to a high place in the arts of'dress. But he 
has not lost his nimble tongue that. solves all the 
problems of the human mind to his own satisfaction. 
Too much talk may bring him into sorry plight. 
Frankly, corridor and conference chatter has made 
the shoe and leather man a bait for much regulation, 
which might perchance been obviated. Tis said that 
those “‘with tales to tell” out of the shoe and leather 
industry outnumber all the rest. It is laughably 
pathetic to see one branch call the other “Dollar 
Hounds” when if the truth were told no division of 
the trade is worthy of the title “Profit-Getter.” For 
the chances taken, risks and failures possible, any 
man, be he tanner, shoe manufacturer, shoe whole- 
saler or retail shoe merchant, is entitled. to a profit 
for his enterprise, knowledge, energy and capital 
invested. How long since has it become a heinous 
thing to get a remuneration for one’s talents? 
It is as clear as crystal that if every branch within 
a trade. slaps at the other trade fellow ere long 
the public and its war-time guardians will by the 
dexterity of getting every tradesman to reveal the 
Achilles heel of his brother reduce them all to the 
new national virtue—work for fixed wages and forget 
all else. 
What else is back of the idea “prices shall be based 


upon cost, plus transportation, ‘plus a normal per- 


centage of profit” and the classification of all footwear 
into three general groups? Now the group system of 
classification is not so vicious against continuity of 
industry as the aftermath which might come, provid- 
ing it does not work to the satisfaction of the War 
Industries Board. Not many merchants will be hit 
badly with the first group. 

Class A embraces shoes of the best leathers or fab- 
rics and superior workmanship, between $8.50 to $12. 

Class B embraces work shoes of the best type and 
shoes of business wear of good style and shape, be- 
tween $5.50 and $8. 

And Class C embraces work shoes and semi- 
dress shoes, between $3 and $5. 

What this actually does is to make a fixed maximum 
of $12 and in groups below on the shoes to be made 
up from the dates set by the War Industries Board. 
This will in no way affect shoes in stock, or in 
process of making, whether for Fall or Winter, 
or for the coming Spring season, if marketed on 
the basis of “‘Cost, plus transportation, and a 
normal margin of profit.”’ 

If this is read literally it means that there can be 
no further re-adjustment of prices to replacement 
values. The merchant must take the basic shoe cost, 
plus transportation and the normal margin of profit 
and the shoe so figured must hold to that price in the - 
class above enumerated. This then is a re-adjust- 
ment of the industry on the group plan of price fixing, 
without the detrimental feature of having the price 
stamped on the sole at the factory. 

There is still to be explained that term “a normal 
percentage of profit.” 





20 . _. BOOT AND SHOE RECORDER 








Sept. 21, 1918 





Signed pledges will be asked from merchants, 
wholesalers and manufacturers, so that the shoe tothe 
wearer shall represent a minimum selling price, com- 
patible with safety. Hand in hand with this plan 
will go further Recommendations limiting the mate- 
rials, methods of construction and types of shoes, 
following somewhat the lines of the Recommendations 
of June 28. 

The “Recorder” could reveal the rough draft of the 
new Recommendations but will not do so until the 
same in its perfected form is released by the War 
Industries Board, for there is absolutely no provoca- 
tion for bringing about an unsettled condition in the 
trade, when the stocks on the shelves, shoes in process 
of making and in transit are in no ways endangered. 
We will not stand for being a party to an epidemic of 
“‘cancelitis,” despite the free-and-easy rumor season 
now enjoyed by members of the trade, the news- 
papers, et cetera. 

When the matter has been settled, the information 
belongs of right to the entire craft and it is the province 
and duty of the “Recorder” to disseminate it broad- 
cast, previous to which time, however, we will not 
withhold comment of an evil which might come but 
for the criticism directed against it. We have spared 
no efforts in killing the idea of a fixed-price Liberty 
Shoe, for if such a policy prevailed, an era of medi- 
ocrity would be entered into from which the trade 
could not emerge for a generation after the war. 

This then is the menace of Regulation which fixes 


the price on each pair of shoes by stamping the same 
price upon them. It would be well for the retail in- 
dustry to look well into the subject—“A normal per- 
centage of profit.” A fixed percentage, nationally 
made, would be nothing more than the establishment 
of a wage for merchandising. 

The skill of the individual in picking a popular 
shoe (a style if you wish to call it such) would count 
for naught; it would put the country general store, 
with its two cases of shoes ufder the molasses barrel, 
on a par with the highly professional service store in 
the city. This would be the height of disservice to 
the American public. There would be no incentive 
for a merchant to make his fitting service as the first 
merchandising consideration. 

We can see in the group arrangement in Classes A, 
B, and C, a war-time precaution that may be necessary 
to the continuity of a plan arrived at by the War 
Industries Board for the regulation of all retail bus- 
inesses, and in this testing out the retail shoe trade 
will not be found wanting. If it will stop there, the 
trade will re-adjust itself, with its characteristically 
American spirit, but what we don’t want to see is the 
price fixing stamped on the bottom. And what we 
would like to see is a release of all the leather now 
made up to be manufactured into footwear to sell with- 
in these group grades, so that an immense amount of 
capital need not be tied up in finished leather until 
the war is over. 

If this leather was released and permitted to be 
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Gifts of Utility and an Early Christmas Season 
Six Rules Laid Down for the Retail Trade to Follow 
Retail interests are not to increase their working forces by reason of the holiday business over the average 
forces employed during the year. 
Normal working hours will not be lengthened during the Christmas season. 
Retailers will use their utmost efforts to confine Christmas giving, except for young children, to useful articles. 
Every effort will be made to spread the period for holiday purchasing over the months of October, November 
and December. 
Deliveries will be restricted and customers will be asked to carry their own packages wh possible. 
Announcements of the new policy will be made by retailers in their paper adverti ts. 
(Signed). NATIONAL COUNCIL OF DEFENSE. 
x= x 
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made up into footwear the benefits of low price would 
extend right through from the shoe manufacturer, 
wholesaler, and shoe merchant, to the American 
public, the ultimate gainer by such a policy. 


MUNICIPAL SHOE- 
SHINE PARLORS 


HAT purpose of Hon. Sam. C. Bell, mayor of 
San Antonio, to start municipal shoe-shine par- 

lors is not without its laudable points. True, it is a 
new experiment in public ownership, which will add 
to the municipal taxes, and give the parties in power 
a chance to add bootblacks to their list of followers. 
But supposing San Antonio does start a municipal 
shine parlor, and then causes everybody in town to 
become a patron of the establishment, just as it com- 
pels every house owner to connect his house with the 
municipal water and sewer service. Then San An- 
tonians would get a shine a day, and would have the 
shiniest shoes of any people in the world. Something 
to be proud of—a new standard in American footwear. 
It might be expensive. But then, as the sage says, 
“To Hell with poverty—give the cat another herring.” 
It should be explained, in justice to Mayor Bell, 
that he proposed a municipal shine parlor because the 
bootblacks boosted their prices, and their patrons, in- 
cluding soldiers from near-by camps, kicked. But 


[Editorial 
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Mayor Bell has yet to demonstrate that the city can 
shine shoes cheaper than the bootblacks. 


ALL-DAY SATURDAY 
CLOSING 


S it feasible to close stores all day Saturday, as a 
Philadelphia merchant recommends? 

By closing, fuel used for heat and light would be 
saved, and clerks would be free to work in munitions 
factories, which would help to win the war with more 
speed. 

But stores are fundamentally for the service of the 
people, and it is a grave doubt if they could perform 
their duty by the people by closing Saturdays during 
the period of the war. 


Tanning Elephant Hide 


A letter recently received by Sig. Rothschild, Boston Man- 
ager of the Barnet Leather Company, from E. L. White, 
manager of the company’s tanneries at Little Falls, N. Y., 
tells of a novel and interesting experience in tanning an elephant 
hide. This hide, by the way, is on exhibition at the Boston 
Office and any member of the trade who is interested is welcome 
to call and see it. 








Two by four’s are just as essential in building a house as 
eight by ten’s—and it takes a lot more of them. The same is 
true of men in a country—size is less important than quality. 





» 


willingness to sacrifice. 


return. 


man co-operate with this Government. 


fice the country asked.’’ 





‘*No one can visit Washington and not leave without a higher sense of duty to his country or without a greater 
How can we conscientiously complain against the elimination of a color or perhaps a 
certain heel at this time when it is apparent that every resource must be used to the successful ending of this war. 

‘*How can we conscientiously complain when this or that regulation works some hardships upon us when we 
see our friends and our relatives returning from France, some without arms, some without legs and some never 
They surely sacrificed everything. Surely we must be willing to make the small sacrifices asked us. 
This is no time to think of making money but the time of making sacrifices for the love of country, and 
I know that the shoe men of the United States are no less patriotic than any other Americans, so let every shoe 


“If the Government can demonstrate that the elimination of certain things means the releasing of man power 
into industries which go towards winning the war let us co-operate. Let usin no way be a hindrance, so that the 
people of this country will say that the shoe men who stayed at home did their duty by making all and every sacri- 


A. KATSCHINSKI, 
Philadelphia Shoe Store, San Francisco. 
Secretary California Retail Shoe Dealers’ Association. 
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Industrial Conferences on New 
Regulations 


Branches of the Trade Confer Independently 
and Report to Washington 


Beginning last Thursday and Friday, groups of shoe merchants, 
manufacturers, wholesalers and tanners met individually as asso- 
ciations in Washington for conference on the new regulations 
expected next week from the Hide, Leather and Tanning Materials 
Section of the War Industries Board. 

On Thursday, C. F. C. Stout listened to the arguments of the 
shoe manufacturers under John S. Kent, President of the Na- 
tional Boot and Shoe Manufacturers’ Association. Then fol- 
lowed the wholesalers under Byron S. Watson, President of the 
National Shoe Wholesalers’ Association. The next day’s session 
was given over to the retailers, under John O’Connor, President 
of the National Shoe Retailers’ Association. The Tanners’ 


Council, under Chairman Wallin, completed the national assem-* 


blies and a committee of the whole from all the industries repre- 
sented assembled Friday afternoon for final conference. 

The results achieved were then transmitted to the executives 
of the War Industries Board for final approval. Secrecy was 
asked of the men present, prior to the final issuance of Regulations. 

There have been subsequent meetings in the shoe centres of 
manufacturing, and on Monday there will be a meeting in Chicago 
of the executive officers of the National Shoe Retailers’ Associa- 
tion. The trade is eagerly awaiting the final results. 


Charles K. Chisholm 
to Represent Retailers 

Announcement was made at the Washington conferences that 
Charles K. Chisholm of the Chisholm Shoe Company, Cleveland, 
has accepted the appointment to the Hide, Leather and Tanning 
Materials Board as representative of the retail shoe merchants’ 


interests. 





Tanners to Be Protected 
So Says Pres. Wallin in Telegram 


Washington, D. C., September 17—In advance of the issuance 
of the new style prohibitions, district agents of the Tanners’ 
Council were notified by telegram to inform members in their 
districts that an opportunity will be given the tanners to “come 
out from under.” By clauses in the new regulations they are to 
be saved from financial loss, being permitted to work up stocks in 
process. The text of the telegram, signed by President Wallin, is 
as follows: 

“New regulations and restrictions pertaining to manufacturing 
and sale of shoes have been agreed to by National Shoe Retailers’ 
Association and shoe manufacturers, but have not as yet been 
approved by Mr. Baruch, head of War Industries Board. Prob- 
ably will be approved within few days. Regulations will be 
effective soon as approved. Chief Stout, Hide and Leather 
Control Board, states that tanners will be promptly notified to 
cease manufacturing kinds or colors of leather prohibited by the 
new regulations, but will be permitted to complete all stocks in 
process and dispose of stocks on hand of all leather permitted by 
former regulations announced about June 29th. Shoe manu- 
facturers may make up these leathers. Tanners amply protected 
from financial loss by this provision. Give this information 
without delay to all members in your district.” 





British Embargo Lifted 


Announcement has been made by Frank P. Aborn of the 
Export Bureau that the embargo on English imports of American 
footwear has been lifted, so as to permit the shipment of ap- 
proximately a million dollars’ worth of shoes which were made up 
some time ago, but which were stopped in transit by the embargo. 
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Regulation of Rubber Footwear 


Stringent Restrictions of War Materials in Con- 
sumer Demand 


B. M. Baruch, chairman of the War Industries Board, author- 
izes the following: 

Important economies in materials through reductions in pat- 
terns; discontinuance of production of various styles in rubber 
footwear, and regulations as to styles authorized, are effected 
under a schedule worked out by the Conservation Division of 
the War Industries Board with’ representatives of the manu- 
facturers, and made operative September 1 last as to all canvas 
rubber-soled shoes, and on January 1 next as to waterproof goods. 

It is estimated by the Conservation Division that the program 
will conserve among other things 29,012,600 cartons; 5,245,300 
square feet of lumber; 1,526,493 square feet of shipping and 
storage space; 10,742,517 pounds of weight (freight) or 4,795 
tons; 2,250,272 pounds of material that will not have to be dyed; 
74,750 pounds of flour starch; 30,380 gallons of varnish; 125,300 
pounds of tissye paper; 49,617 days’ labor that may be diverted to 
more essential work. 

The new schedule eliminates for the period of the war 5,500 
styles of rubber footwear, and restricts introduction of new lasts 
other than as required by the Government or to meet changes in 
leather footwear styles. The manufacture of men’s hip and sport- 
ing rubber boots is to be restricted to one grade only, and all 
duck boots to be discontinued as far as possible. Leather insoles 
in all boots will be discontinued. Women’s, boys’ and youths’ 
hip and sporting boots will not be manufactured at all. The 
manufacture of knee boots will be discontinued. 

Reductions in styles include the limiting of rolled edge arctics 
and gaiters to men’s sizes; and discontinuance of first quality all 
rubber gaiters. ‘Omaha” arctics and excluders, misses’ and chil- 
dren’s snow excluders, boys’ and youths’ jersey cloth arctics; 
motormen’s gaiters for men; plow shoes; high lace lumbermen’s 
duck vamp with gum uppers; all two-buckle jersey cloth gaiters; 
men’s one-strap (instep) sandals; all plain sandals and self-acting 
sandals and “croquet” with fleece lining (storm patterns not 
included); self-acting storm patterns; Russian rubbers, low vamp 
Alaskas (not storm patterns); boys’ and youths’ Alaskas; clogs; 
youths’ self-acting sandals; all self-acting Alaskas. 

Buckle gaiters are not to be made higher than the present 4- 
buckle height in men’s, boys’ and youths’, and the 3-buckle height 
in women’s and misses’ and children’s. The manufacture of 
jersey cloth gaiters and Alaskas authorized is to be restricted to 
first and extra quality. Use of fiour starch or similar finish is 
greatly restricted; cashmerette or so-called heavy arctics or gaiters 
and canvas rubber soled shoes are not to be vanished; dyed lin- 
ings, except where fleece lined, are to be discontinued. All use 
of caustic soda in the manufacture of rubber footwear is to stop. 





Observer on War Footwear 
Wendell Endicott Commissioned Major 


Washington, D. C_—Wendell Endicott, who recently returned 
from an extensive trip in Europe, where he studied the needs 
of the troops at the front, has been commissioned a major in 
the Quartermaster’s Corps. 

Major Endicott went to Europe for the purpose of studying 
any lack of quality which might have manifested itself in the 
materials which have been furnished the American Expedi- 
tionary Forces, and upon his return, was appointed chief of a 
new branch, the research and specifications branch of the cloth- 
ing and equipage division. 

This branch is to secure by observation or inquiry all possible 
information as to the wearing qualities of the various articles 
of clothing in the field, with a view to correcting any deficien- 
cies that might make their appearance. 

















—— - 
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2 health of the child is the 


power of the nation.” 


Help by proper fitting wad 


proper ootwWear. 

























The Nation-Wide Campaign for 


Child Conservation 


HE Children’s Year, or the nation-wide campaign to save 
T the lives of 100,000 children under five years—first, by 
the Weighing and Measuring Tests; second, by the 
Recreation: Drive for children of school age, is well under way. 
In the Summer of 1917, the Children’s Bureau, United States 
Department of Labor, Washington, D. C., in charge of Miss Julia 
C. Lathrop, realizing that ““The Health of the Child is the Power 
of the Nation,” brought together in Washington a group of 
experts in child welfare, who launched on April 6,-1918, a care- 
fully prepared, nation-wide campaign for child conservation. 
The working program, which is very comprehensive, was 
placed in charge of the United States Children’s Bureau and the 
Woman’s Committee of the Council of National Defense. Each 
state, through the Child Conservation Committee of the State 
Department of Health, in co-operation with the Child Welfare 
Committees of the Council of National Defense, has been steadily 
at work since April 6, last, to 
save its quota in this life-saving x 









ee -- TMI 


About the first of May, posters appeared throughout the coun- 
try of Uncle Sam weighing a baby. One of the circular letters, 
sent out to call the little ones to the Weighing and Measuring 
Stations, read as follows: 


“BABIES! ATTENTION! 


“If you are under five years of age 
“Your Uncle Sam wants to know 
“How much you all weigh and 
“How tall you are. 

“Tell your mother to take you 
“To your station at 

“Today (Nameoftownor city) 
“And help 
“Before 


to have every baby on her list 








campaign and to secure public 
protection for the children. 


Safeguard Their Feet Also 


The entire country has been 
awakened to the fact that where- 
as child life should be carefully 
guarded in times of peace, in war- 
time its preservation becomes a 
positive duty. And that coun- 


ing generation can face the future 
with the largest hope. 
Next to the fighting men in the 
front trenches, war tells most 
heavily upon the children. 
The country, therefore, de- 
cided that it was better to put a 
fence at the top of a precipice 
than to maintain an ambulance 
at the bottom. 3 








Typifying Style and Service 
Henry Kleine & Co., Chicago 


: * “May 16th 
2% “BABIES! 
“Shall we let any other city 
beat us? 
NEVER.” 


The first draft, with its rejec- 
tion of one-third of the men as not 
physically sound is a strong argu- 
ment for greater attention to the 
physical care of young children. 
It is said that a large proportion 
of these rejections were from 
causes dating back to infancy and 
early childhood, which could have 
been removed had they been 
recognized and treated properly 
at the right time. 


Careful Inspection 
of Foot Development 

The relation of height and 
x weight to each other is a rough in- 
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Every retail shoe store selling children’s footwear should have one of these handsome posters on display. Size 30 inches by 18 
‘jnches, in four colors. Write to Mrs. Matthew Page Gaffney, Children’s Year Secretary, United States Department of Labor, 
Children’s Bureau, Washington, D. C. 


dex to a young child’s health and development. Ifa child is below 
the average weight for his height or very small for his age, it indi- 
cates that expert advice about diet and daily care is needed. 
Cards were used to record the height and weight and other neces- 
sary information concerning the child. 
When the Weighing and Measuring Tests were completed and 
forwarded to the Chief of the Children’s Bureau, each Local 


Child Welfare chairman was obliged to report to the Child Wel- 
fare Department, Council of National Defense, State Department 
of Health, the number of children tested, the approximate pro- 
portion of all children under five years weighed and measured, the 
number of children not registered at birth, the number of chil- 
dren below average, the number of children average or above, and 
each Local Chairman’s plans for follow-up work. 


Service in Children’s Departments 


The Possibilities for Development of Business with Juveniles 


BOUT one year ago, the Children’s Shoe Department of 

Thayer McNeil Company, Boston, came into existence, 
i in a shop of soft tones of grays and blues, beautiful lights 
and other features. Charles B. Syer, for many years connected 
with this firm, was appointed as manager and has presided over 
the footwear welfare of the little folks, one of the most important 
factors of proper physical development. 

“Uncle Sam must have soldiers with good feet and the mothers 
of our future soldiers and civilians must have good feet, so we 
begin with the children and fit all who come to us—from the in- 
fant, who wears soft soles, up to size 8 in growing girls; and boys, 
from size 13 up to 2,” said Mr. Syer to one of the Local Chairmen 
of Child Welfare, Women’s Committee, Council of National De- 
fense, who reports herewith the interview, exclusively for our 
Children’s Shoe Number. 





Children Come 
on Advice of Doctors 

‘And I understand that people bring their children to you on 
the advice of their doctors?” 

“Yes, indeed,”’ said Mr. Syer. ““We have people come to us 
from all over the country recommended by different doctors. 
We pay the most careful attention to children who have had in- 
fantile paralysis or general ailments which would affect the feet. 


Correct Fitting and Values— 
Our Appeal to Public 

*‘We believe that the only proper way to appeal to the public 
is to give them service, by correct fitting, and by values. Our 
shoes are made especially for us—on our own lasts—we make any 
needed alterations here in our own repair department. 
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Children’s Department in Gray and Blue of Thayer McNeil Co., Boston, Mass. 


We Keep Careful Record of 
Children’s Feet Measurements 


“A record is kept of the sizes and widths of the children we 
fit for from twelve to fifteen years back; where a child has had 
some foot trouble, we keep a record of what we did to remedy the 
trouble and make a note of the improvement of the child’s foot.” 

The illustration shows a section of this department. It is 
situated on the third floor of the Thayer, McNeil Company’s 
Temple Place store, and from the moment a child steps out of the 
elevator, the walls of which are covered with many little mirrors, 
he is greeted with a most attractive view. The department meas- 
ures 60 x 18 feet, is well ventilated and besides the light from the 
large windows facing Temple Place, has a system of indirect 
lighting, furnished by five lamps, with attractive glass shades, 
dome shaped, each being finished with a blue tassel. The color 
motif throughout the department is soft gray and blue—even to 
the cartons of a delicate shade of gray. 

The settees are upholstered in a soft shade of turquoise blue, 
with accommodatio“s for thirty persons; the fitting stools are like- 
wise upholstered. 


Wonderfu! Business 
Growing Every Day 

‘We are doing a wonderful business,” said Mr. Syer. ‘‘We are 
adding four new chairs and two new salesmen, in fact, we are 
growing every day. 

“There are many features to which I wish to call your attention 
—for instance, this new type of rolling ladder, with only four 
steps, of ample width and brass handles running the entire length 
—a security ladder.” 


Better Service for the Children 
Demonstrated in Stock Room 


‘‘A feature which makes for better service to the children is the 
stock room, which opens directly from this room, behind that 
large mirror and draperies. In this stock room, we carry 4,000 
pairs of shoes—you will see that we do not have to leave this 
floor in order to sell our customers.” 


Novel Arrangement 
of Cartons 

“Please note the way in which we place our cartons on the 
shelves—sideways—thus effecting a saving of about 1,500 boxes.” 


“ 


Children’s Successful 
Hosiery Department 

“We carry a full line of children’s and boys’ stockings—the 
Triple Toe. We are having much success with this department. 

“T am very proud of this black and white effect case—you will 
also note our brown effects. Here is our Lord Fauntleroy 
gaiter. 

“These littlered, Puss-in-Boot slippers—felt Comfys, are good 
sellers—pink, blue and red felts are also in good demand by. the 
children.” . 


Table for Odd and 
Soiled Pairs 

“One of our big features is that of having a table for odd pairs 
and soiled shoes, which proves quite a drawing feature. 

‘We conserve also by requesting our customers to carry home 
their parcels whenever possible. Our customers glady acquiesce 
in this regard.” 
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Put a barrel in your store for the little folks to do their bit. Send the shoes to the 
Commission for Relief in Belgium, 101 New Jersey Railroad Avenue, Newark, N. J. 


We Conserve 
in Cartons 


“Yes indeed, we conserve in cartons of gray. We havea sticker 
to go over the size marked on the box and stamp over that again. 
We save all the boxes possible. 

“This is our findings case!”—a most attractive wall case—con- 
taining fifty-five sections. Here were displayed small boxes of 
polishes. 

“Here are some small daubers and brushes. Our Folding 
Combination Shoe Horn and Button Hooks are unique.” These 
were certainly very clever, coming as they did in the little pink 
and blue moire silk cases, white silk lined. 


A Section of Findings Case Examined 
Arranged Under Supervision of Charles B. Syer 

“Would you like to look into a section of this Findings Case?” 
said Mr. Syer. He opened the section, which proved to be a 
drawer, in the front portion of which was a small compartment 
from one to two inches wide, encased in glass for the display part 
of the case and back of that a section about 11 or 12 inches long, 
in which to carry the stock of the particular samples displayed. 

“And here is Cinderella,” said the Child Welfare chairman. 
“Yes,” said Mr. Syer, “Cinderella and the colored crayons, 
which we give, with our compliments, to the little folks who 
come to visit the Children’s Shoe Department of Thayer McNeil 
Company, Boston.” 


Classification of Children’s Footwear 


Ages of Children, the Total and the Average Number of Pairs of 
Shoes for Them, as a Guide for Shoe Merchants , 


material for study by both manufacturers and merchants 
of footwear. 
The children of this country, according to the United States 
census report of 1909, are as follows: 
10,600,000 under five years of age, of whom 5,300,000 are 
boys and 5,300,000 are girls. 


. Sper figures of the children’s shoe trade make valuable 


9,700,000 between five and nine years of age, of whom 4,900,000 
are boys and 4,800,000 are girls. 

9,100,000 between ten and fourteen years of age, of whom 
4,600,000 are boys and 4,500,000 are girls. 

9,000,000 between 15 and 19 years of age, of whom 4,500,000 
are boys and 4,500,000 are girls. 
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Elkskin sole and tip for creep- 
ing, kid-skin top. George J. 
Wilson, Rochester, N. Y. 





Soft sole in white kid with 
tassel. Hyman Bros., 
Rochester, N. Y. 





Patent and fabric with agate 
buttons and tassel. J. J. 
MacMaster, Rochester, N.Y. 
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To the Little Tots All 
the Advantages of 
Footwear in All Colors 
Without Restriction 











Brown kid upper over patent 
a vamp. F.S. Elain Shoe Co., 
Rochester, N. Y. 


White kid, silk tassel, leather 
counter. Goodyear & Milon 
Shoe Co., Rochester, N. Y. 





White kid moccasin with 
white, pink or blue trim- 
mings. Newcomb-Anderson 


Shoe Co., Rochester, N. Y. 





One-third of 
Population 


38,000,000 is the total of the number of children, under 19 
years of age. That is a trifle more than one-third of the total 
population of the country. 

These figures show to the shoe man that one-third of the 
possible shoe buyers of the country are minors. 

Some shoe men may criticise the inclusion of children from 
15 to 19 years of age in these figures. They may deduct the 
9,000,000 children in this class, and call the total 29,000,000. 

However, it is well to bear in mind, from a merchandising 
point of view, that the law classes persons of under 21 years of 
age as minors and makes their parents responsible for the bills 
they may contract for shoes. Presumably, parents also are partly 
or wholly responsible for the selection of shoes by minors, 
including those from 15 to 19 years of age. So the size of shoes 
is not the sole basis on which to measure the merchandising 
of children’s shoes. 


Figures of 
Production 


Figures for the production of shoes for children, taken from 
the United States census bulletin for 1914, are as follows: 

22,800,000 pairs of shoes were made for boys and youths, 
of which 4,200,000 pairs were welts, 13,400,000 were McKays 
and 5,100,000 pairs were pegged or nailed. 

48,300,000 pairs were made for misses and children, of which 
7,800,000 pairs were welts, 28,100,000 pairs were McKays, 
11,800,000 pairs were turns, and 1,500,000 pairs were pegged 
or nailed. 

15,400,000 pairs of shoes and slippers were made for infants, 
of which 800,000 pairs were welts, 1,200,000 pairs were McKays, 
and 13,200,000 pairs were turns. . 

14,000,000 pairs of slippers were made for women, misses 
and children, of which 1,000,000 pairs were welts, 7,500,000 





pairs were turns, 5,400,000 pairs were McKays and 8,100 pairs 
were pegged or nailed. (The figures for slippers for misses and 
children are not given in the census separate from slippers 
for women.) 

85,000,000 pairs is the total production of boots and shoes 
for boys and youths, misses and children and infants, and if 
the 14,000,000 pairs of slippers. made for women, misses and 
children be added to these figures a total of 99,000,000 is had. 


100,000,000 Pairs of 
Juvenile Shoes 


100,000,000 pairs of boots, shoes and slippers is a possible 
total, and at the same time a convenient total, for there were 
made, in addition to the above, 3,000,000 pairs of slippers for 
men, boys and youths, of which possibly 1,000,000 pairs are for 
boys and youths exclusively. 

The figures of 100,000,000 pairs of shoes for children are 
approximately correct, and at the same time they have merit 
of being convenient to handle. 


Real Work or Fight 
A New Interpretation on Store Workers 


The Community Labor Board of the United States employ- 
ment service has declared laborers, porters, janitors, and other 
unskilled workers in shoe stores and shoe shining shops in the 
District of Columbia as engaged in non-essential non-war work 
and has ordered their transfer to war work. “The voluntary re- 
lease of these men by their employers so that they may be trans- 
ferred to war work is expected without formal notice from this 


board.” 








It is not doing the thing that is easy to do that develops and 
strengthens your muscle or mind, but trying to do the thing that 
you think is beyond your strength or ability. 
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MICHIGAN MERCHANTS MEET 


SPEECHES 


real show was fully demonstrated at the Grand Rapids 

Fourteenth Annual Convention of the Michigan Retail 
Shoe Dealers’ Association. The stage and runway were specially 
planned for the purpose and tastefully decorated. Both the 
costumes and shoes portrayed the leading Fall styles. 


= a State Convention can stage a Style Show that is a 


Boots Displayed 
Style Show Open to Public 

Boots predominated toa great extent, although quite a sprin- 
kling of the new oxfords and pumps were also shown. This part 
of the convention program was open to the public, so that the 
styles portrayed were intended to reflect today’s styles and to 
demonstrate that it was patriotic for the consumer to buy what 
the merchant has on his shelves. 

A pleasing vaudeville program was also rendered. 


Emergency Committee 
Personnel 

A resolution provided for the appointment of an emergency 
committee to act for the association was adopted and the follow- 
ing committee selected: 

A. F. Sloan, J. E. Wilson, Detroit; John Muffly, Kalamazoo; 
C. J. Page, Lansing; J. B. Fox, Grand Rapids; Peter Mensel; 
Steven Jay, Detroit; Mr. Heath, Detroit; H. P. Woodworth, 
Lansing. 


Annual Dues 
Ten Dollars 

The matter of annual dues was next taken up and after many 
ideas had been presented a resolution was finally passed making 
annual dues $10. 


Rubber Committee 
Offers Resolution 


The Rubber Committee offered a resolution recommending the 
action of the Rubber Committee of the N.S. R. A. at joint meet- 


STYLE SHOW 





ing of manufacturers, wholesalers and Rubber Committee of 
N. S. R. A. in Boston about July 6, and agreeing to buy rubbers 
in January or February if necessary and have price fixed March 1. 


Election of 
Officers 

Election of officers then followed, resulting in the election of 
James E. Wilson of Detroit, president; C. J. Page of Lansing, 
secretary-treasurer; H. P. Woodworth, James Fox, Mr. Weber, 
C. E. Kelencer, vice-presidents; which closed the business session 
of the convention. 


Style Show and 
Elaborate Banquet 

In addition to the Style Show an elaborate banquet was held in 
the evening, at which the new president of the association, Thomas 
E. Wilson, delivered an encouraging address. Field Secretary 
Sloane also spoke in his forceful manner, hammering home the 
great possibilities and advantages of co-operative association 
work. 


‘‘How to Convert Your Odds and Ends 
Into Money”’ 
By HARRY: P. WOODWORTH, Lansing, Mich. 


“TI am asked to tell you how to convert your odds and ends 
into money. It’s the most important question in the shoe game, 
as they represent the profit and too often all the profit of a great 
many lines that we have been obliged to buy to satisfy the 
whims of the fair sex. The shrinkage in men’s shoes is prac- 
tically nil in most stores. You can always sell the left-overs 
in the men’s department, but not so in the women’s end of it. 

“I consider my odds and ends all profit and get every cent 
I can for them. Very often it’s not cut prices that sell them— 
it’s keeping after them until they are sold. An efficient sales 
force, brains and using them, sell such shoes at a good price 
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“In getting rid of odds and ends, judicious advertising in 
connection with ‘Bargain Sales’ is important, but don’t put 
sales of this kind on too often, as they soon lose their force. 


Clean-up of 
Shoes 

‘““My basement department has sold the tail ends at an 
average of four times the salvage man’s price. 

“Some shoes had much better be sold to the junk man than 
to your customers, as even good shoes sold misfitted cost you 
more in the end than the price you get for them. The longer 
they stay on your shelves the harder it is to get rid of them. 

“In Lansing each Fall we have what is called a Dollar Day 
which attracts customers from the country around. It has been 
a great syccess every year, as the time set has been late in 
September. It is a wonderful clean-up day for all the odds and 
ends. This is the only time of the year that I put shoes on tables 
and let them help themselves. No exchanges, but money back 
if not satisfied with their bargains. 

“Mark your shoes at a fair profit, with the understanding 
that no merchant can do even a small business and not make 
mistakes. It’s only fair that the public who demand service 
should pay what that service is worth. 

“Inasmuch as we are going to be obliged to hire women as 
sales clerks, the first lesson which we should teach them is that 
of selling our odds and ends, turning them into money. 

“The new Government regulations ‘are going to save us 
from making so many mistakes in selecting shoes. 

“T have given you the conclusions I have reached on this 
particular subject from my own experience. However, I think 
that every merchant has to work this question out for himself 
in accordance with the policy of his store and the character of 


” 


his customers. 


“‘The Making of Salesmen’’ 
By STEPHEN J. JAY 


Since our country is calling for our men and they are respond- 
ing so readily, we must be on the lookout for others to take their 
places. We must keep the wheels of business on the g6. We must 
instil in our business that good old American spirit that has 
been so dominant on the battlefields of France, that spirit of 
America adjusting herself so quickly. It is perseverance, quick 
adjustment of conditions; and last, not least, we must main- 
tain service in our stores. 

I read to you an editorial from the “Boot and Shoe Recorder” 
of July 20th, 1918, regarding the quick training of shoe clerks. 
This remarkable trade journal is on the job. We must have 
men and women trained quick if such is possible. 


The Model for 
Salesmen to Follow 

Are you the kind of a man you would like to have your sales 
force pattern after? Are you treating them the way you would 
like to be treated? Are you giving them the consideration that 
helps to make contentment? Are you instilling in them the 
knowledge you gained on that trip to the Eastern market or 
the Western trading center? Are you keeping them abreast 
with the times? Are you making them feel that they are a part 
of the business, that you are dépending on them to help you 
to: put the business across? I’ll tell you, gentlemen, the old 
School of Business, the old methods have passed by; we are 
now living ‘in an advanced‘age when we come to doing business 
in 1918. 


More Men in 
Service 

We are now on the eve of a registration of our man power, 
ranging from 18 to 45. I shall be proud to be classified as will 
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every man ranging in these years. There is no greater service 
a man can render than to fight for the freedom of his home 
and his fellow men. And gentlemen, we should feel proud that 
we have had in our shoe stores men who have been brave and 
have given a good account of, themselves on the battlefield 
of France. And I speak.reverently when I say that there have 
deen more than £0 men leave our store and a great many have 
been to the front and have made a good record for themselves. 
I recite this incident merely to show you the kind of metal that 
can be found not only in our store but in every shoe store in 


this good old U. S. A. 


Salesmen Are 
Actually MADE 

Salesmen are not born salesmen, they are made. Do your 
part in helping to make them. It is up to you and when you have 
them serving the public the way you would yourself there is 
nothing that will stand between the success of your business 
and you. I make this plea for the salesmen because down in 
my heart the human element of salesmanship is very close to 
me and I know that it is not always our own éxperience that 
pushes us forward but more often the experience of others 


recited to us. 





Shoe Man a Lieutenant 
In Charge of Radio Work 


- Louis F. Eaton, of Charles A. 
Eaton Company, shoe manufac- 
turers of this city, who made an 
early enlistment in the Navy 
after the United States entered 
the war, has been promoted to 
the rank of lieutenant, junior / 
grade. This is equivalent to 
first lieutenant in the Army. 
Lieutenant Eaton, of whom an 
excellent likeness is shown here, 
entered the service in the Spring 
of 1918, as an expert radio opera- 
tor. Later he entered the An- 
apolis Naval Academy, taking 
an extensive course of training. 
Graduating from there, he was 
assigned to a ship in the United 
States Navy, where he took a 
course in practical engineering. 
He is now on one of the United 
States first-class battleships 
where he has charge of the radio 
LIEUT. LOUIS F. EATON work of 84 men. He is the son 
Photo taken when he was an of the late Charles A. Eaton, 
Ensign and a native Brocktonian. 

















Congratulations to Albert W. Todd 


General Manager W. R. Sampson, of the United Shoe Ma- 
chinery Corporation, has just announced to the department 
managers, that Albert W. Todd, for the last two years Superin- 
tendent of Agencies in the organization, had been appointed 
assistant general manager. 

The announcement came as pleasing news to the members of 
the organization who have known Mr. Todd as a hard-working, 
competent executive. Mr. Todd’s new duties were assumed at once. 

The other assistant general manager, Philip H. Fraher, is 
working for the Government in Washington, giving valuable 
assistance in charge of the Shoe and Canvas Repair Branch, 
Conservation and Reclamation Division of the Quartermaster 
General’s Department. . 
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A Living Statue of Liberty 









































1 —From toe to torch, 1,235 feet, 18,000 men needed to 3—General John J Pershing as a lad of six years of age 
produce living goddess 4 —‘‘Jack’”’ Baker, son of the Secretary of War is a 
2—America and Italy join hands in Italian Fiesta ‘‘dollar-a-year’’ boy delivering messages for Uncle Sam 


5 —Children of Paris adopted by American officers 








NEWS PICTORIAL 


Children in the Daily News 
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. 6 —Alsatian girl bringing gifts of flowers to American 
oys 


7 —As your child goes to school consider the plight of 
the French children who keep their gas masks in readiness 
for the essence of Hun Kultur 


8—Ready to march “‘tump I ne’”’ this Canadian three- 

















year-old is on a trip with his soldier 
daddy 

9—At an English Children’s Pageant an 84-year-old 
veteran staged a bout between Sonny Bird, the famous 
Chelsea Fighter and his juvenile brother—a draw 

10—Two English lads saluting H. R. H. Princess Arthur 
of Connaught 


starting 
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“ARMY SHOE” 
JENNINGS 
Enthusiastic Salesman 
Picks New Name 

*‘Army Shoe” Jennings, formerly covering Ohio with a general 
line, now covers the central portion of the Keystone State with 
the “Shortest Line in the World.” Mr. Jennings is selling the 
Edmonds U. S. Army shoe made by the Edmonds Shoe Com- 
pany, of Milwaukee, and has so consistently studied Dr. Mun- 
son’s book, entitled “The Soldier’s Foot and the Military Shoe,” 
that he has no trouble at all in convincing the merchants that 
his shoe is best for the civilian as well as for the soldier. ‘‘We 
claim that the Edmonds U. S. Army shoe,” says Mr. Jennings, 
“is the real Liberty Shoe, as it enables the merchant to fit the 
greatest number of civilian feet. Our factory is as well systema- 
tized as the Ford factory, and all unnecessary red tape and selling 
expense has been eliminated. Our idea is so unique in the shoe 
industry, and one which means such low costs of production, 





“ARMY SHOE” JENNINGS 


that merchants are ordering in quantities as high as 10,000 pairs. 
The trouble is that they all want their shoes for immediate 
delivery.” 
SALESMAN MAKES 
A CHANGE 
Now with 
Brooklyn Concern 

Ralph J. Eberly, whose home is in Cleveland, O., recently re- 
signed as traveling representative for the George E. Keith Co., for 






Traveling, Shoe Salesmen E 
Activities of our Trade Ambassadors : 


On and Off the Road 
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which concern he has been covering Pennsylvania, New Jersey 
andeastern Ohio. Mr. Eberly has associated himself with J. & T. 
Cousins Co. of Brooklyn. During the coming season he will 
cover the states of New Jersey, Delaware, Maryland, Pennsyl- 





RALPH J. EBERLY 


vania, Virginia, West Virginia, also District of Columbia. He is 
a Mason. an Elk, a member of the Cleveland Shoe Tiavelers’ 
Association, the Pennsylvania Travelers’ Association and of the 
latter organization he is one of the entertainment committee. 
Ralph is esteemed by his customers and fellow travelers as a 
“real one,” both from a social.and business standpoint. He has 
the best wishes of a host of friends in his new environment. 


A Traveler’s 
Information Card 

John J. Whalen, better known to his trade as “Jake,” who 
covers Pennsylvania for Condon Bros. & Co., is sending to his 
customers a neat little folder containing information of value to 
retail shoe dealers. This is a table of gréss profits, figured on 
the basis of retail prices at from $4 to $12 a pair. This folder will 
prove of value as a time and money saver for all who receive 
co;ies. On the back of the folder are the Easter dates for the 
next twenty-four years, another useful bit of information. Un- 
doubtedly all “‘Jake’s” trade will tender him a vote of thanks for 
his timely and up-to-date message. 


” 





Life is just like a savings bank. We get out of it just what we 
put into it, with interest added. Smiles, good thoughts and noble 
deeds all come back with interest. Just as do frowns, evil 
thoughts and malicious deeds. 
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Color N.B. 


Meets the requirements of the 
War Industries Board perfectly 


Its former popularity is enhanced 
by the oedetiiagen! of patriotism 


sCarl E. Schmidt & Co.Inc. 


DETROIT , MICHIGAN 
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The Arts and Grafts of “Skinning Shoes’? by Dictum 
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Save Your heel? ! 
200 Pairs will 

make pulverized 
breakfast food 

For 219 hungry = 











Smaller and 
help Save leather! 








Children NExT! 
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The New Co-operation 


Manufacturer Helps Merchants; Merchant Helps Manufacturer: 


Both Help Business, and the War---“Short Credits” at 
Factory Necessitates “Quick Cash” in Store 





times?”’.asked a “Recorder” representative of the manager 
of a flourishing shoe manufacturing firm. 

“‘We’ve asked that question ourslves,” he replied. ‘And some 
of our friends and customers have asked it, too. The best answer 
we can make, I believe, is that WE ARE MAKING OUR 
BUSINESS MORE OF AN EXACT SCIENCE AND LESS A 
GAME OF CHANCE.” 

“Through co-operation. we win,” added the manager. “But 
not the common co-operation, of which you hear so much. It 
is through a new co-operation, intensified co-operation, a high- 
grade co-operation, perhaps you might call it.” 

It is something like this: 

“When we started in business, a little more than a year ago, 
we determined upon two purposes—one—TO KNOW OUR 
FRIENDS AND TO WORK WITH THEM; the other—TO 
CUT OUT WASTE AND LOSS. 


OW is it that you are building up your business these war 


“In pursuit of our first purpose, we prepared a selected list of 
customers, merchants of high standing in cities and towns in 
which they do business. We determined to do business with 
them exclusively, and have steadfastly devoted our efforts in that 
direction, with an abundant degree of success, as you may see. 
With other merchants we do no business, and will refuse their 
orders, unless they are of such standing that we feel justified in 
putting them on our selected list of customers. 

“You do not mean that you will refuse orders from a buyer of 
shoes, do you?” interrupted the “Recorder” representative. 

“That is precisely what we mean,” replied the manager. ‘‘We 
refuse orders from shoe merchants, who, in our opinion are not 
aggressive enough, nor eager enough, to handle our merchandise. 

“What qualifications must a shoe merchant have to get on 
your selected list?” 

“First and foremost, the reputation and habit of paying cash, 
or in ten days, for shoes. That conserves our capital, you see, 
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here never was 

a better time 
than now to push 
the sale of Nedlin 
Solesin your Repair 
Shop. People have 
become more 
thrifty, and NeOolin 


Soles find an eager . 


acceptance be- 
cause of their long 
wear and its result- 
ing economy. 
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omy are the 
reasons forthe pop- 
ularity of Wingfoot 
Heels also. They 
are made of firm, 
resilient rubber 
and are guaranteed 
to out-last all other 
heels, leather or 
rubber. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 


WINGYFOOT 








Se AEP 








Sept. 21, 1918 


And it is a business man’s duty to conserve capital, for by. so 
doing he helps to win the war.” 


Less Returned 

Goods . 

“Second, and equally important, the merchants on our selected 
list must be merchants who do not return goods and we don’t 
mean returned because of manufacturing error, but because of 
desire ‘to get from under.’ Thereby we strike at another evil, 
which should not be countenanced, neither in war times nor 
peace times.” 

“How does it work out, this method of doing business with 
merchants on your selected list?” asked the “Recorder” cor- 
respondent. 

“We haven’t had a case of shoes returned to us since we started 
business,” replied the manager. “Nor have we an unpaid bill 
on our books. So you see, we have cut out two big items of loss, 
that are as common in the shoe trade as weeds in a neglected 


garden. 
“So you turn a loss into a gain,” remarked the “‘Recorder” man. 


Share our 
Gain with Trade - 


“We do,” replied the manager, “But perhaps in not the way 
you are thinking. We are not greedy for profits. We are striving 
to build up a business that will endure. So we share our gain 
with our customers, the merchants on our selected list. 

“‘And it pays,” he added. “It pays us. It pays our customers. 
We give them a better line of shoes. Some of our customers 
have told us that we put 50 or 60 cents more real value into 
shoes than do our competitors, and one man said we added $1 to 
the value of his line of shoes. But we make no boasts in that 
direction. However, we would emphasize the fact that we, who 
cut out losses on bad bills, and returned shoes, can give our 
friends better values in footwear than do manufacturers who 
suffer such losses. It is only plain business that it should be so, 
isn’t it?” 


Both have Reason 
for Prospering 

“We help the merchants. They help us. We both prosper. 
We intensify co-operation, by co-operating with the merchants 
on our selected list. We could not get results by trying it with 
merchants who are not of high standing. I make mention of 
this,” concluded the merchant, “‘not in connection with our own 
business, but to point out to shoe merchants generally that they 
cannot struggle along in wasteful ways, even though such ways 
are common, but must get into the fold with their fellow ‘mer- 
chants, developing the shoe business as an exact science, or get 
left behind so far they will fall out of the ranks of the trade.” 





Economy in Leather Cutting 
And the Utilization of Small Area Skins 


A number of the largest factories making women’s shoes in the 
country have so reconstructed their patterns as to make them 
suitable to be fitted over small area skins and parts of skins, so 
that a lot of leather which would otherwise be offal can be utilized. 

The policy pursued has been to reserve the heart of the skin for 
the three-quarter vamp pattern and the whole vamp pattern in 
pumps where the leather would permit of such cutting, for it is 


‘ economy so to do. In the boots and oxfords, the patterns have 


been shaped so as to cut into small areas, in order to byild the 
bigger part of the skin into shoes. 

The retail shoe trade, therefore, can well accept low and high 
footwear with small pattern surfaces, realizing that they are 
getting better values by the economies practised in the factories. 
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~ Diversity of Materials 
Regulation That Makes for Wastage 


As we progress under the Regulation System recommended by 
Washington, we give thought to the stocks of leather which will 
be made useless within a month. 

We can see in the October 1 cutting and shipping date a fixed 
limitation that may mean the wastage of millions of dollars,worth 
of material. We are not speaking so much of grays, but of the 
natural tanned stock, smoked horse, et cetera, that have been 
standards in the work shoes and cheaper children’s shoes of this 
country. One manufacturer alone has orders on natural smoked 
horse which he could not cut and make in six months and yet 
he must discontinue cutting on October 1. The result will be 
that this natural tanned stock must be refinished into brown at 
an additional expense. 

The same holds true of the natural ooze stock of a pearl cast 
which has to be made over into whites by bleaching and process- 
ing. 

Smoked Elk—a real conservation leather—is eliminated and 
yet smoked elk has been demonstrated to be the best leather to 
withstand alkalis, smelter water, barnyard manure. A smoked 
elk shoe will outwear two pairs, it is claimed, of ordinary tanned 
leather for these purposes. Smoked elk is a real conservation, as 
it requires no dyestuffs, whatever. It is simply hung up and 
smoked. 

The sound economic principle that diversity in material makes 
for economy in price holds true, regulation or no regulation. If 
the run is all for one of the two shades of brown, it stands to 
reason that brown calf and kid will maintain price because of the 
demand. There should be a plan of utilization of all materials in 
their cheapest method of tanning, if shoe prices are to be lower 
to the American public in war time. 


A Million Eyelets 
Surprised the Army Officer 


“How many eyelets did you’ buy? 

“A million or two at a time.” 

“Come now, young man,” said the Army officer, looking up 
from his book, “give me some sensible answers, if you wish me to 
recommend you for the quartermaster’s department. A million 
of eyelets is-too much.” 

“We certainly bought a million or more at a time, when I was 
purchasing agent of the C factory and never less,” answered the 
young shoe man, up before an examining board. 

‘What could you do with as many as that?” 

“Just count up the eyelets on your own shoes, and then reckon 
three times as many for a pair of women’s shoes, and you can see 
for yourself that it takes an awful lot of eyelets for shoes. Indeed, 
eyelets are the most numerous article used in the shoe trade 
these days.” 


Better Shoes the Better the Work 


Work shoes now have the attention of efficiency engineers. 
The fellows who go through factories, stop-watch in hand, ob- 
serving the motions of the workers, finds by watching how long it 
takes them to do this and to dothat. These fellows have found 
a man with a poor, misfitting pair.of shoes is slower in motion than 
is the fellow who has a good pair of good fitting shoes. Also, the 
man with good shoes on his feet can work longer and better than 
the fellow who has poor shoes, that do not fit, on his feet. He is 
less liable to fatigue. He keeps up the pace better. This matter 








- has much to do with shoe merchandising, these days of war. 


When the over time pace is the common rule and practice, it is 
up to the shoe merchants to see to it that the workers get the 
shoes that will enable them to stand the over time pace. It will 
help to win the war. 
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THE IDEAL SOLE FOR SMART SUMMER WEAR— 
FOR DRESS, FOR STREET, FOR SPORT 


GEORGE C. VAUGHAIEN 


Tanneries at Peabody, Massachusetts 


IVORY SOLES—IvoRY WELTING 


Cost No More Than Other Good Soles 
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Monthly Summary of Imports and Exports 


Statistics of the Industry Showing the Nation’s Over-Seas Business 


Hides and Skins: 
Pe 
Calf (dry, green or pickled)...... 
Cattle (dry, green or pickled).... 
Goat (dry, green or pickled)..... 
Horse, colt and ass (dry, green or 

SG igs o bu hc0 neato bas 
Kangaroo and wallaby........... 
Re a Pape a errr ee 
All other (except furskins)....... 


Goat (tanned skins for morocco). . 
Patent, japanned, varnished or 
ONES 5 ok dvs te kanaeetee 


Upper Dressed: 


SNS csasccacceeanwaek’ 
OO a ee 
Suaepand lamb... .... .. 66.6600 
I 557s heen vdeo ene 


Piss 5 55 vids anton ees 


Boots and Shoes................. 


Hides and Skins: 


Allother upper................. 
Pu Ofer leather... «oc oc 0s s'srs 


"TOGM MeOthes. 2.55. 5 sacks sas 


Boots and Shoes: | 























IMPORTS 
Month of July Seven Months Ending July 

1917 1918 1916 1917 1918 
$541,954 $85,916 $2,427,912 $4,768,123 $921,362 
717,024 183,591 12,884,378 8,874,844 2,106,457 
7,627,145 1,888,337 53,956,281 66,986,691 26,640,955 
2,845,408 1,708,978 21,266,725 42,094,017 21,277,873 
154,424 31,029 - 1,886,487 4,413,981 556,509 
43,372 40,001 414,280 390,344 548,148 
2,123,722 1,524,575 13,253,906 19,853,637 8,926,028 
353,452 171,562 1,473,296 2,067,991 1,597,696 
$14,406,501 $5,633,989 $707,563,265 $149,449,628 $62,575,028 
239,408 224,423 1,628,582 2,077,946 1,589,121 
155,014 486 4,158,209 4,033,215 314,042 
771 12,899 39,655 70,755 137,611 
28,515 58,274 675,438 705,944 753,523 
129,291 24 683,200 724,908 266,835 
29,464 1,651 458,797 795,643 146,093 
10,732 23,566 144,565 149,582 145,936 
$198,002 $83,515 $1,962,000 $2,376,077 $1,312,387 
24,127 22,016 90,941 160,753 256,152 

EXPORTS 

22,090 ities 419,188 188,739 820,079 
190,878 6,511 1,521,815 1,102,938 548,145 
131 aieae 28,251 407 6,000 
3,562 10,188 258,156 146,965 166,771 
$216,661 $16,699 $2,227,770 $1,349,049 $1,540,995 
316,530 464,829 3,645,353 3,472,458 379,520 
485,326 1,317,406 13,821,758 15,106,363 6,332,683 
509,187 680,059 3,820,621 4,693,506 4,676,360 
45,277 60,179 wearer 45,277 774,427 
509,185 812,120 11,773,377 14,694,308 5,223,394 
474,840 1,158,687 6,071,914 5,374,921 4,916,282 
145,749 292,476 3,937,144 2,787,911 2,441,288 
$2,722,986 $5,198,631 $45,085,901 $48,809,354 $29,905,402 
222,496 248,559 1,460,131 2,064,478 2,571,009 
805,733 1,606,805 20,159,903 8,940,342 12,480,894 
468,197 585,444 555,704 6,892,694 5,313,755 
$1,496,426 $2,440,808 $27,177,138 $17,697,514 $20,365,658 
7,992 25,122 157,881 168,497 194,752 


Piifirse dies whevedenaiartepipete) deco eae Se ee 
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OU will do well to wait for 
the SMITH BRISCOE 
salesman before placing 

your complete order for spring 
and summer, 1919. 


While following the require- 
ments of the government in 
eliminating nonessential features 
from the Steadfast line, we have 
never sent out better or more 
saleable styles. 

And— because we made purchases 
at the right moment—we are offer- 


ing you values which you will admit 
are remarkable at our prices. 


i it i ii ine i i im rn mr nm i Ty 08 1) 0 


\. 


3 
8 
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Drop a line to our factory for a sales- 
man now. 


i] Szaith rigcoe Shoe Ge Inc. 


Makers of Good Shoes r/fen | No. 7216 
Lyn age nginia . Gun Metal Calf 


i 


5 
\e~ 
ven 
ida 


a: 
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971—Vici Kid, Com- 
bination Last, ‘‘Low 


Instep, C.D 
and E, 6-11.94.90 


ACTTSTIIUEE Le 






More so than ever before your customers are critical in the 
selection of their shoes. 


For the increased prices they must pay it is natural for them Jie 
to look for additional value to offset the advanced cost. Rar: 


In BEALS-PRATT Shoes full value for every penny 
spent can be seen at a glance. Leathers, linings and 
counters are of the highest quality. Construction and 
finishing faultless, and every number in the big line has the 
style that men folks want to find at your store. 


Our catalogue in a most interesting way shows many 
of the splendid styles. It may prove of inestimable value to 
you. Shall we send a copy? 












BEALS - PRATT 
SHOE MFG. CO. 


Milwaukee, Wisconsin 


r 





= 
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REG.U.S.PAT. OFFICE 


FINEST SHOE FABRIC 
IN THE WORLD 








Scrub. Cold water. White soap 


————— 
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—Jranklin Simon s Co— 


A Store of Individual Shops 
Fifth Avenue, 37th and 38th Ses., New York 
EXCLUSIVE FASHIONS 


; 


Jo 





SHOES illustrated, from our shop. 
Prices upon application. 
Prompt Delivery Free, Anywhere in the United States. Phone 6900 Gresie, 











Reproduced by permission 


Short a million unskilled laborers and millions of 
skilled laborers, about to draft millions for our Army in 
France, our Government is forced to cut away every item 
of labor, permitting only the manufacture of standardized 
staples. Black and white shoes only may be allowed, 
doing away with even the two shades of Brown at present 
permitted. Millions of pairs of White Topped, Black 
Vamped, Button and Laced Boots will then be worn. The 
fact that our Fifth Avenue shops are now advertising them 


should guide Retailers everywhere. 


Our beautiful White Egyptian Reignskin Shoe Fabric, 
the finest in the world, looks like white leather on the 
foot and in the store windows: it wears like leather, but 
costs only one-third. It should be scrubbed with cold 
water, white soap and a 5c. Woolworth nail brush; no 
advertised cleaners should be used on it, nor should white- 
wash be permitted on it. Every genuine Reignskin Shoe 
should have our Trade Mark Label in it as here illustrated. 
We furnish the labels free to shoe factories purchasing 


Reignskin. 


Peters Manufacturing Co. 


3 Generations 


NEW YORK -. BOSTON 


461 Eighth Ave., at 34th St. 53 Lincoln St., at Essex St.: 


Copyrighted 1918, Peters Mfg. Co. 
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WHY ONE MERCHANT WAS AFRAID TO 
DISPLAY RED CROSS SHOES 
IN HIS WINDOW 


A shoe merchant in one of our big cities bought 
a line of Red Cross Shoes in the Spring of 1918. 


He had never sold an advertised shoe. His goods 
had always been bought here and there from 
makers whose names the consumer did not know. 


Red Cross Shoes began to sell—so well, in fact, 
that he felt compelled to put his other lines of 
the same grade as the Red Cross Shoe on the 
bargain counter, close them out and concentrate 


on Red Cross Shoes. 





Not long ago one of our representatives asked this merchant 
why he had no display of Red Cross Shoes in his window. 


‘““My friend,’”’ said the merchant, ‘if I put Red Cross Shoes in 
my window before I clean out my unadvertised lines, [ll have 
to eat my other stock while the women insist on having your 
shoes. To protect myself I dare not show your shoes now. 
But wait until I get rid of my present mixed stock. My 
window won’t be big enough to hold the Red Cross Shoes 


I'll put in it.” 





This merchant was a hard man to “‘sell”’ the first season we called on him. 
Now, by actual experience, he knows that concentration on a line like 
the Red Cross (with its complete range of prices and styles and its un- 
matched salability) is the shortest cut to a bigger business and more 
profits on a smaller stock investment. (This merchant’s name on request) 


We will be glad to go over our proposition with any interested merchant. 


The Krohn-Fechheimer Co. 


533 Dandridge Street .*. Cincinnati, Ohio 

















We most-Aclable phos 





Model No. 544 
This very dark 
brown kid oxford 
with its sensible 
Cuban heel, per- 
forated tip and 
vamp line, is in- 
deed charming. 





Model No. 337 
A trim, black 
glazed kid oxford 
that will prove very 
comfortable. 








HESE attractive Red 

Cross Shoe models 
for Spring, 1919, are 
made in accordance 
with request of 


The Economy Section 
of The War Indus- 
tries Board 


They will be featured 
in the national maga- 
zines read by the wom- 
en in every dealer’s 
community. . 











Model No. 532 
An extremely smart 
walking boot that 
comes in dark tan 
calf. 








zn Umercea_—TODAY! 


fh, 


Model No. 528 
The charm of ex- 
treme simplicity is 
found in this pretty 
model of gleaming 
patent. 


A 


Model No. 520 


Patriotic fashion is 
truly exemplified in 
the very plainness 
of this charming 
black glazed _ kid 
model. 








SS 


ay 
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FOR LITTLE TOTS 











that we know is well made, because it 


N LINE of infants’ and children’s footwear 
is of our own manufacture. 


CHAMPAGNE KID 
‘BUTTON 


It carries style as well as service, No) Hed, 90 Last Tip. “Ded 


and it is FAIRY 188—Children’s But- 


FAIRY 51—Infants’ Button, 2 ee wes 90 Last Tip. 
’ $1.90 


epee. 90 Last Tip. D. lto D. 
o1.60 I | \ S | O C K FAIRY A degmenentens But- 
ton, Extension Wheel Edge, 


FAIRY 151—Childre B 
-. cor Heel, 90 Last, Tp. h t . Spring Heel, 91 Last bes Cc, 
waen we say 1U 18. FAIRY ctn-y Button, 
o s . P No om 1 Last Plain. D. 
We can receive and ship orders immediately = 2 °9:--+-----------*- $1.65 
rt 688—Children’s But- 


on the shoes listed here. ton, Wedge Heel, 91 Last Plain. 
Cc, D. 3 8 $1.90 


TAN RUSSIA CALF 
BUTTON 


The Fall Catalog of Stock Styles Now Ready—Send for It 


Grieb Shoe Mfg. Co., 531 Market Street. Philadelphia, Pa. 








| 


THE SEASON WAS 
BACKWARD 


and the retailer was running a little slow. A creditor placed a 
claim with a collection agency. We also had a claim against 
the debtor. 


| 





ANNA 


Make Buyers 
Out of Passersby 


WL HE 


Better shoe displays in- 
crease business. 


Here is part of a letter the debtor wrote to the creditor who did 
not give his claim to us: 


“We do not need any Black Jacking Methods to bring us to terms. 
We know just exactly the right from the wrong and we are going 


to follow the right only. ‘ 
“Just to show you different business methods, we are enclosing They attract attention. 
ah ae gh 2 SR dy E,. FF Huch L 
tide by Ter demands, bee they have ther Petrone ner ugh Lyons fixtures are 
Sry ligand Wy oe to do just whal a person with good built especially to carry 
common sense should. j 
out all display plans 


and ideas. 

Our catalogs will help 
you to make your dis- 
blays more profitable. 


ANN 


You profit by our Constructive Methods. 


The Credit Clearing House HuGH LYONS & COMPANY 


MAKE BUYERS OUT OF PASSERSBY 
“Builder of Better Credits” 4. LANSING ~ MICHIGAN 
Offices in all important cities Sw. 32nd. STREET 234 §. FRANKLIN 
Executive Offices: 440 Fourth Ave., New York, N. Y. 
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THESE FALL STYLES ARE IN STOCK 


Style No. 452 








ORDER NOW WHILE THE SIZES 
ARE COMPLETE 











419—Havana Brown Kid Lace, Brown Buck Top, 
Imitation Tip, Military Heel, A-D ........... 
438—Dove Gray Suede Lace, Covered Louis Heel, 


| ORR EPR eR rere ee 
et 9 inch Lace, Gray Cloth Top, 
ather is Heel, B-D 

452—Same with Military Heel, Imt. Tip, B—D........ 

449—Havana Brown Kid, 9-inch Lace, Brown Cloth 
WO, RE BI o055:os ccc ccs cccsnccices 

450—Same with Military Heel, B-D............... 

496—Black Kid, 9-inch Lace, Gray 


tation Tip, Leather Louis Heel, Welt, . .00 
495—Same with Military Heel, Welt, B-D.......... 4.00 
446—Black Kid, 9-inch Lace, Gray Cloth Top, 

ee eS ES SS ere 3.75 
447—Same with Mili Heel, Imitation Tip, B-D.. 3.75 
272—Black Kid, 9-inch Lace, White Cloth Top, 

as 8 re ees 3.00 
273—Same with Military Heel, B-D............... 3.00 
478—Black Kid, 8%-inch Lace, Black Kid Top, 

White Welting, Cuban Heel, A-D............. 5.00 


Cloth Top, Imi- 
B-D.... 4 


4.25 


3.75 


3.75 
3.75 








LISTS THEM ALL 


THESE ARE JUST A FEW OF OUR NOVELTY 
STYLES. SEND FOR BOOKLET THAT 





Style No. 453 





564 ATLANTIC] AVENUE 
BOSTON, MASS. 





















Attention is directed 
to our Plush Polisher. 
Comes attractively 
packed in carton as 
illustrated. Big seller. 
Produces a polish more 
quickly than any other 
polishing brush. Stands 
wear and usage. 
Will not mat down or 
become scratchy as with 
the old wool brush. 


ittemores 


PY Tew URI AY 


QUALITY 


Sold in the Market Places of the World 


In addition to the polishes described here we still make and 
market the old standbys—‘‘French Gloss” and “Gilt Edge.” 
Wonderful, what big sales have been made in the last two, but 
its no more remarkable than the world-wide demand for all of 


VARIETY 





WHITTEMORBE’S specialties. 


Polishes That Plump Profits 


All of WHITTEMORE’S polishes are packed in a way which 
long experience has shown to be most, generally appreciated by 
They are convenient packages to use anywhere— 


the public. 


traveling—at home—or at the office. They sell 
rapidly at popular prices and pay well. 


Whittemore Bros. Corp., Cambridge, Mass. 


Ask your jobber salesman or write for complete catalogue 


BOSTONIAN CRE A M— 
The ideal cleaner for kid and 
calf. You'll need a good stock 
of the brown for brown glazed 
kid and mahognay calf—<lso 
the cordo-tan for 
leather. Then there’s the white 
Bostonian for I 
glazed Russia calf, vici or don- 
gola kid or patent leather— 
also light and dark fray and 
any other color or shade. 


cordovan 


colors of 








TOW raya 
. ny 


NOBBY BROWN 
COMBINATION — A 
better combination than 
this old“ standby for 
cleaning and jing 
all shades brown 
shoes is yet to be made. 
The leader for years. 
Yes, you can 
this combination pack- 

for Red or Ox- 
ood and in both sizes. 
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Preston B. Keith Shoe Company 


MAKERS OF 


“Keith’s Konqueror” 


Shoes for Men and Women are first, last 

and all the time working in the interests 
of the retail trade. Some nifty 
styles for Fall and Winter will be 
carried in stock. 


One. of Our | FACTORY AT 


Beauties c il 
ampello 


for the Ladies ~ Brockton ( ae) Mass. 


New York Office 
299 Broadway, Room 415 


Boston Office, 207 Essex Street 
N. B.—Interest Yourself in Unlocked Process Shoes 




















MONITOR SCHOOL SHOES 


Registered Trade Mark 


FOR BOYS AND GIRLS 


Always Leather—Always Reasonable—Always Stylish 
Always Guaranteed—Once an Agent, Always 
an Agent; Are You One? 


MONITOR SHOE COMPANY 


66-68 READE STREET, NEW YORK, N. Y. 

















PUTT 


We can put you in touch with the big European Buyers 


of Leather and Shoe Supplies. It will pay you to investi- 
gate this business and the information and service which 


we can render you. 





Address Boot and Shoe Recorder, 207 South St., Boston. 


SOUDUQEGUGGGEEUGQEOORGOQORGCQECUOGQERROQOEROOOREOOER: 


nti 








“A Better Understanding of Neolin”’ 


A Boston merchant says: “‘We have had good 
satisfaction with Nedlin che and believe that the 
successful use and growing favor of Nedlin Soles 
for the future depend upon a better understanding 
on the part of manufacturer and retailer as to their 
possibilities. They should be sold to the consumer 
with an intelligent understanding of what NeGlin 
is as against rubber, and with the knowledge that 
they have all the good qualities claimed.” 


The Goodyear Tire & Rubber Company, Akron, Ohio 


Neolin Soles | 


Trade Mark Reg. U. 8. Pat. Off. 
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YES! Pve Got it in Your Size! 


“Yes! I’ve got it in your size,” brings a smile and a quick sale. “I’m sorry, but’”—means a 


scowl and a lost sale. 
All women have small feet—some are smaller than others, and they want the size they think they 
need. There is a size in Keds for every one of them—if you have it in stock. 


The point is, that to get your share of the big business on Keds next season, you’ve got to stock 


up liberally on 


Keds in All Styles and Sizes 


It’s only good business sense to give people what they want, 
and when they want it. Now, with the experience fresh in mind 
of the Summer season just closing, your good business judgment 
tells you that this is the time to think of next season, and to 
prepare for it by a liberal advance order. When you handle 
Keds, you handle safe, salable merchandise; and when you 
stock up liberally on Keds in assorted styles and sizes, you are 
anticipating your customer’s requirements, and playing safe 
with good will. | 


As we sense the market, the 
demand for Keds next season will 
surpass all previous records. 
We'll try to make enough to 
take care of everybody. 


United States Rubber Co. 
New York 


@4. The Keds salesman 
Wait will see you soon. 

Thousands of salesmen from 

the principal wholesalers and 


rubber stores are on their way 
with the new 1919 line of Keds. 


Other brands may be offered 
you, but none with the same 
standing with the public, none 
with the same_ standardized 
value as KEDS. 
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BOOTS AND SHOES 
BEING MADE 


As Fast as Makers 
Can Be Secured 


There is but little that is new regarding 
the rubber footwear situation, as far as 
supply and demand are concerned. How- 
ever, the situation is considerably simpli- 
fied by the ruling of the War Industries 
Board regarding the Liberty shoe. With 
a lessening of the proportion of pointed 
toes, and a preponderance of the anatomic, 
or common sense styles, shoe merchants 
can fit overs to far greater numbers of 
customers, with fewer shapes than has 
been the case for many years. Not at 
first will this eliminate the call for various 
shapes of toes, and swings of soles, for 
dealers will sell what leather footwear 
they have, and many forehanded shoe- 
wearers will buy for a season ahead, when 
they can get the last and style which fit 
their heads as well as thei: feet, rather 
than feel that they will later be compelled 
to buy only such shoes as the Government 
will allow the dealers to carry, after present 
stocks are sold out. With fewer styles of 
rubbers to make, the manufacturers can 
speed up production, a point necessary 
with the withdrawal from the factories of 
the workmen within the draft ages. The 
work is being pushed with all possible 
speed, and yet it seems more than doubt- 
ful if all the factories, working to full avail- 
able capacity can come near filling the 
demand which must come if the Winter 
proves either long or severe, and twice 


difficult if both. 


TENNIS LINES 
NOW MAKING 
For Next Spring 
and Summer Trade 

Tennis lines are being ordered for next 
Spring and Summer, and manufacturers 
are pushing production, -knowing full well 
that all they can possibly produce will be 
called for before the Easter holidays next 
Spring. Special orders are now being 
made up for gymnasium and indoor 
sporting use, though wholesalers’ orders 
form the principal new business reported 
by the factories. 


Weekly 














a ee 
ET 


CRUDE RUBBER 
DEMAND QUIET 


Consumers Waiting 
War Board Decision 


The crude rubber situation is still a 
waiting one. Those manufacturers who 
cannot well use equal quantities of Ameri- 
can and Asiatic rubber, having permission 
of the authorities to exchange licenses for 
use, are trading these, rather than buying 
rubber. Prices of plantations have reached 
record low marks in Singapore, and are 
now somewhat higher, though quotations 
here are but little affected, while the ruling 
really favors South and Central American 
varieties favorably, and these are showing 
firmer quotations. Meanwhile, the trade 
is looking forward with greater interest 
than ever for some pronouncement of the 
policy of the powers that be regarding the 
regulations and restrictions which will be 
made for the last three months of the 
present year. There. are fears that still 
further restrictions may be placed, but 
there is also a feeling among many that 
because of better shipping facilities, larger 
importations may be allowed. If, how- 
ever, the demands of the Government for 
the many and various manufactures of 
rubber shall increase, and the import 
licenses do not increase proportionately, 
many manufacturers may find it even 
more difficult to secure crude rubber at 
any price for the manufacture of goods for 
civilian consumption. Prices quoted are 


_ still considerably lower than the maximum 


allowed by the War Trade Board. Both 
are given here in parallel columns: 
Maxi- Current 
mum Quota- 
Prices tions 
Upper fiiie pata... 20.0655 4 $0.68 $0.58 


Island fine para............ 59 52 
Upriver coarse para........ .40 .33 
Islands coarse para......... 27 . 28 
Caucho ball upper.. . 40 34 
Caucho ball lower.......... . 36 .32 
First latex pale crepe....... . 63 .37 
BPO CANOE... .. < s sine 0a a= 60 .35 
Sumohed Geet... os dseds es . 62 . 36 
Mexicans and Centrals.....- .39 
NTU WE 6 oo 5 oo 0's 0's .35 
Guayule washed and dried.. .48 





The Rubb er ‘Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 
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SCRAP RUBBER 

STILL VERY DULL 
And Prices Nominal 
in Absence of Trade 


As has been the case for several weeks, 
scrap rubber is in but small demand and 
prices to some extent nominal. Dealers 
are indifferent buyers, and, in fact, few 
transactions are reported, not enough to 
establish real prices. As has been before 
mentioned, the cause of this situation is 
the almost absolute lack of demand by 
reclaimers of scrap rubber. Until these 
reclaimers can sell their product, the scrap 
rubber market is likely to be as stagnant 
as it has been for the last month or 
more. 

We repeat the quotations of a week ago, 
as follows: 

Scrap boots and shoes: Bostan and New 
York, $7.50, $7.60; Philadelphia, $7.25; 
Chicago, $7.30 to $7.40. 

Trimmed arctics: Boston, $6.00, $6.25; 
New York, $6.00 to $6.25; Philadelphia, 
$6.00 to $6.25; Chicago, $6.00 to $6.10. 

Untrimmed arctics: Boston, $4.00 to 
$4.50—all markets. 


NEWS NOTES 
OF RUBBER 


Men a 
and Mention 


The Second Annual Golf Tournament 
of the Rubber Association of America, Inc., 
will be held at the Trenton Country Club, 
Trenton, N. J., next Wednesday, Septem- 
ber 25. Considerable interest is taken in 
the competition of four sections of the rub- 
ber industry for the trophy, a handsome 
silver cup, which must be won three times 
to be the permanent property of the win- 
ner. New England, New York, Akron 
and Trenton are competing, with Trenton 
the present holder. Tennis courts will be 
open for the use of the members. A buf- 
fet lunch, dinner, and the use of the 
grounds are included in the price of the 
tickets, and the surplus over and above 
actual expenses will be distributed equally 
between the American Red Cross, Knights 
of Columbus, and the Y. M. c. A. war 
relief funds. 
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18-FT. GOODYEAR SHOE REPAIR OUTFIT 


OVER 


¢300,000,000 


A YEAR 


‘ is said to be the volume of the shoe repairing 
business of the United States. 


ARE YOU GETTING YOUR SHARE -OF IT? 


If not, let us talk over with you the possibil- 
ities of a repair department. You will be: 
interested: to know what others are doing. 


United Shoe Repairing Machine Company 


BOSTON, MASSACHUSETTS 
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This is our regular No. 4250 F men Stool guaranteed for 
two years and never sold for less than $3.50. 


Golden Oak, Mahogany or Walnut Finish. Foot Rest inlaid with 14 inch 
Battleship Linoleum will last a life time. Polished oxidized metal heel . 
rest. Wood saddle seat. Absolutely the best quality of 
material and workmanship, if not satisfactory return 
at our expense. In your order state kind of finish. 


To introduce the best Fitting Stool ever 
made we offer to send two only, exactly as 
above described to any shoe dealer in 
U. S. A. providing we receive the order at 
our office accompanied by coupon on or 
before October 15th. This offer 

means that a shoe dealer can 

procure two $3.50 Fitting 

Stools for $2.75 each. 


We are the oldest and largest 
manufacturers of seating and 


, special furniture for shoe stores. ee COUPON No. 11 


Write for our illustrated cata- ; This coupon is good for a reduction 
log containing 120 half-tone of 75c each on two Fitting Stools 
; No. 4250, if received at our office on 


reproductions. Shia or before October 15th, 1918. 


The C. F. Streit Mfg. Co. 


1047 KENNER ST. 
CINCINNATI - OHIO 
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TAeLUNDIN SHOE 
is a favorite with real 
men: ils a real shoo-- 
elegantly designed and 
sturdily built of honest 
material ~9 

Many styles now ready to ship 

LUND-MAULDIN CO 


SA LOL 
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Style No. 488—Last No. 109, White 


* . e ° 
wecncenthee Win Business 












THREE MORE OF THOSE AT- 
TRACTIVE STYLES THAT 
BYILD BUSINESS THROUGH 
THE REALJVALUE\THEY GIVE 
THE CONSUMER. 





THE STURDINESS OF JOHN- 
seyle — 110, Kid Pump, Louis SON BROS.’ SHOES IS AN AC- 

CEPTED FACT. THE NEW 
STYLES, WHILE CONFORM- 
ING TO GOVERNMENT REGU- 
LATIONS ARE:DAINTY, TRIM 
AND APPEALING. 


MORE THAN EVER IT IS THE 
“BREAD AND BUTTER LI NE” 






SALESMEN NOW OUT. 
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Style 451—Last 110, All Patent Lace 


Yy 
Oxford, Leather Louis Heel. Y 
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GALLUN’S 
QUALITY 
LEATHERS 














AZTEC CALF 


A Summer leather that for years has maintained a 
reputation for comfort favorably known by manufac- 


* turers and merchants and appreciated by the consumer 


who is the ultimate judge. Ventilated to let the foot 
breathe, Aztec Calf is light and pliable. It takes and 
holds a brilliant polish. 


VIKING CALF 


A Winter leather, for Winter shoes, superior in its 
ability to resist cold and wet weather. Used and 
liked by the best shoe makers. It is strong and 
pliable and takes an unusual bright polish. 


Made to Conform with the Latest 
Government Regulations 


A. F. GALLUN & SONS 


MILWAUKEE, WISCONSIN 
H. A. ELY, Manager ae 11 East Street, Boston 

















‘children’s shoe” 
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olve the 


problem for , 
the parents!” 


t.2 


Banish that troubled look from father’s face— 











take the worry from mother’s mind—make their 
: dollars go farther. Sell them K-Z shoes for the children. 
For Sunday or Monday wear. 


K-Z’s—they’re popular priced—are sold direct. We think 
so much of our product that we are proud to put our 
brand on every shoe. There has been no let-down in the 
quality of these shoes; the same good, dependable stock, 
the same manufacturing skill is still apparent. 






The sturdy wear-resisting qualities of this children’s line 
will bring the parents back again and again. Thus you 
make many profits from satisfied customers. 


There are very many vital reasons 
why the K~Z line is the one you should 
sell. Write us. We will tell you these 
reasons—and take care of you in every 
way. 


> 


No. 433—Gun Metal, Goodyear Welt 

Skuffers, Tredshure Last No. 16. Sizes 

5 to 8, E Width, Sizes 814 to 11, E Width. 

No. 435—Same shoe with Patent Vamp 
and Fox, Mat Kid Top 


KALT-ZIMMERS SHOE 
MANUFACTURING. CO. 


MILWAUKEE, WIS. 
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The Child’s Viewpoint on Shoes 


is often a limited one, for if the shoes look good and do not pinch or cramp the 
foot, the child is usually satisfied. 


Not so with the careful parents of today—they also consider the after effects of wearing certain 
styles of shoe¢—whether they will correctly “shape” the foot or whether-they will injure the grow- 
ing foot by twisting or turning it, thereby destroying much of its natural beauty, strength and 


usefulness. 
Buster Brown SHOES 


For Boys—For Girls 


made over the “Brown Shaping Lasts” have solved the shoe problem‘for thousands of mothers 
and fathers, because these shoes correctly develop and “shape” the foot during its growing period. 
Let us tell you how “Buster Brown Shoes” will help you build up a well-paying shoe department 


for your store. 


WIDWs Duos Gouge, 


Manufacturers St. Louis 


F103—Girls’ “B. B. Pliable Tread’’- Gun 

metal But. S. S. S; 

16 C & E—2 —6—$3.85. C&E, 114-2, 

$3.15. C & E, 844-11, $2.85. D&E, 

5-8, $2.60. 

F108—Girls’ “B. B. = Tread” Gun metal 

Lace, Imt. Tip, S. S., Welt, org 4 

16 E, 2-6, $3.85. E, 11%-2, $3.15. 4 

84-11, $2.85. 

eo B.” Gun metal But., S. 

, l-in. tial Walt Cadet D&E, 216-6 

Ss00. E, 12-2, — E, 8-12, $3. 10. 
K367—Bo: “B B.” Gun metal 

Blu.,S.S., if in. Hel, Welt, Cn Cadet. 


C, D & E, 24-6 60 
1244-2, $3.35. E, 8-12, $3. 10 
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QUICK SELLING NOVELTY SHOES 


el 

| Such As Your Trade- Will Buy 

IN STOCK FOR IMMEDIATE SHIPMENT 
: 












ORDER AT ONCE 












4852 

Gray Kid 

84-inch Top 

Imitation Tip 

18/8 Rade Louis Heel 
Aluminum P. 


4862 
Brown Kid 
9-inch Top 
17/8 aaiiee Louis Heel 
Aluminum Plate 
McKay 

AA, A, B,C 


if 


QV eel 





cor $5.50 
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4853 | 

Gray Kid 
84-inch Top 
Imitation Tip 
12/8 Leather Heel 


4788 


Black Kid 
9-inch Top 
Imitation Tip 
17/8 Leather Louis Heel 
Aluminum Plate 
McKay 
Se 


A, B, - 84.50 





OMe eee eae elie 


aaa 


FOOT OTA Mole 


Bias. 
: James Clark Company 
| : St Lowks, Mi. 
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UNION) (STAMP 


Facto 
ey 








EE 





» 





THE RETAILER 
KNOWS 


That Union Stamp shoes meet the demand of all the 
people all the time. 








That Union Stamp shoes are the only shoes acceptable 
for the Union man and his family. 


That Union Stamp shoes are made in all grades for 
every member of the family. 





That Union Stamp shoes are nationally advertised in 
the labor journals of this country, creating a tremen- 
dous market for their sale. 


& 
WORKERS 
UN 
WORKERS 
UN 

& 
WORKERS 
* A 








That Union Stamp shoes bear one and only identifying 
mark —the official stamp of the Boot and Shoe 
Workers’ Union. 


an 





ne 


ap ab a 


Boot and Shoe Workers’ 
Union 


Affiliated with the American Federation of Labor 


246 SUMMER STREET - BOSTON, MASS. 
JOHN F. TOBIN, General President 
CHAS. L. BAINE, Gen’! Sec’y-Treasurer 
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The profitable line of shoes is the one 
which takes this fact into considera- 
It is not designed merely to 
offer “something different,” nor yet 
waits until a design has been so 
thoroughly established that it no 
longer has novelty. 


The. LINDNER line includes the 
styles that are well on their way 
toward legitimate popularity. It 
places them on your shelves 

long before the crest of such 
popularity is reached. It is 

a most profitable line to p { 
know. Do you know it? se 


tion. 


OMEONE has said that Fashion rey 
is ridiculous at two stages of its a 
existence—at its birth and at its Va i 
Wy f? 
death. 
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CARLISLE, PA. 


“bindner 


LINDNER_ SHOE COMPANY 
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INTRODUCING 
TROJAN CLOTH 


As the Ancient Trojans were a hardy, 
tenacious, enduring people of perfect 
physique, so TROJAN SHOE CLOTH 
is a firm, durable white shoe cloth of 
pleasing appearance. It costs less 
than leather, wears better than leather, 
and cleans with ease. 


W. A. Lippincott Co. 


315-17-19 ARCH ST., © Schmidt Bidg. 
PHILADELPHIA, PA. 


CINCINNATI - BOSTON -_ ST. LOUIS 
713-15 Sycamore St. 78 Lincoln St. 1602 Locust St. 
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Leather 


Counter 


Made in Our 
Rochester Factory 








THE “Helthy-Fa ”* LINE. 


CHICAGO 


WRITE FOR STOCK CATALOG 


Number shown is our R939 Several Hundred Numbers Stocked 
High Grade Turn Infants to Growing Girls 
Spring Heel, 3 to 8... .$1.65 Youths to Boys 


Infants’, 2to5........ 1.35 TURNS — McKAYS — WELTS 





THE ood a LINE 


CHICAGO 
211-215 W. Monroe St. 


Seamless 
Foxing 


Stocked 
In Chicago 


\ 











PORTO ore: 
























| ‘Ihe Shoe that 
mover aisappomnis” 











The ‘‘Hold-Shape” Tailored Shoe ‘Never Disappoints’ the 
Wearer—because with “a pattern for every last-and for 
every part of every last’—it is styled better, fits 
better and wears better. 


“Never Disappoints” the Dealer—because the ‘“TAIL- 
3 | ORED” feature offers such an overwhelmingly new ¢ 
and: impressive talking point that to show a “Hold- 
Shape” Model is to sell it. Over 1,000 Dealers say 
that the “Hold-Shape” TAILORED Line builds up 
a following that is sure and steady. 





If you want the agency for the cleanest selling 
line in America--write us at once for particu- 
lars of agency, | 
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Dongola Kid, Venice Top, Turned Sole, 2- 
inch Leather Louis Heel. . 














Pe eR OE Ie 


The Wise 
Shaw and 
- Feder Co. 


CINCINNATI 
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“Remember! | want Red-Line lining” 


Shoes lined with *Reddinew 
keep their shape better and 
wear longer. 

Look for the red line —it shows 
in every shoe lined with the 
senuine article. 
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EMMITT 


News in Giusie Markets 
and Merchandising, Develop” 


ments in America’s Shoe Centers 
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Manufac 


New York City 


BROWN KID AND CALF 
PREDOMINATE IN 
WOMEN’S BOOT LINES 


Growing Demand for 
Black Suede Boots 


Retail dealers say that business is be- 
ginning to look up very nicely, and the 
goods called for are strictly Fall merchan- 
dise. Brown kid and calf predominate in 
the women’s boot lines and there is also a 
very good demand for gray. There is still 
considerable gray available, as there will 
be pretty much throughout the season. 
There is also a demand for the black leath- 
ers. In this latter it is interesting to note 
that there seems to be a growing demand 
for black suede boots. There is very little 
of this stock in evidence, but orders have 
been placed by the retail trdde for these 
goods, and they will probably make their 
appearance in the stores to a greater extent 
at an early date. ¥ 


Reasonably Good Demand for 
Fall Stocks in Men’s Lines 


There is a reasonably good demand for 
Fall stocks in men’s lines and of these the 
dark tan stocks continue to be the most 
wanted shoes. 


L Alterson & Co. Move to New 
Quarters at Seventh Avenue 


Owing to the fact that the Government 
has taken over the Printing Crafts Build- 
ing, in which their factory is located, the 
buckle and ornament house of L. Alterson 
& Co. have announced their removal to 
new quarters at 162 W. 34th Street. This 
is at 7th Avenue and not a great distance 
from their former location. 


LEADERS IN BUCKLE. 
AND ORNAMENTS PREDICT 


Strong Call for Their Goods 
Coming Spring and Summer 


Speaking of the business outlook for 
the coming season in the matter of orna- 
ments and buckles Mr. Alterson stated 


that the views of leaders in the trade as 
given to him are in agreement that there 
will be a strong call for buckle and orna- 
ment effects in the coming Spring and 
Summer. Restriction of style and color 
will quite likely develop a trend toward 
ornamentation so that the percentage of 
low styles carrying ornaments will prob- 
ably be considerably larger. They are 
introducing a new effect which they 
have named the Superior, and which he 
feels will make a very strong appeal to the 
trade. 


A GOOD 
BUSINESS OUTLOOK 


Reported by Mr. Lebovitz of 
Concord Shoe Company 


In speaking of the business for the pres- 
ent and coming season in misses’ and chil- 
dren’s shoes as well as in women’s lines Mr. 
Lebovitz of the Concord Shoe Company 
said a few days ago that they were having 
a very good call all along the line and the 
principal difficulty so far as immediate 
business is concerned is that of getting the 
goods needed to fill orders. This is espe- 
cially true in the children’s lines. Stocks 
are coming in right along, and while not so 
fast as they would like, at least fast enough 
to meet the more immediate requirements 
of their trade. 


Women’s Military and 
Low Heel Boots and Oxfords 
Accented Strongly 


In speaking of the Spring line he said 
that they will accent strongly their lines of 
women’s military and low heel boots and 
oxfords. Many advance orders are being 
placed with them for these, and while 
there is a good sale for the dark tan and 
brown shades, he anticipates a stronger 
demand for black kid and gun metal than 
ever. A failure to appreciate this demand 
last Spring and Summer lost them much 
business he said, and the indications are 
that the demand will be still greater this 
year. White buck and white fabric shoes 
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are also looked to be good sellei1s when the 
traveling men of the house get going strong. 
They arenowstartingouton their territory 
with the new Spring lines. 


BACK FROM A 
WESTERN TRIP 


Henry Lilly Returns 
from Tour of the West 


Mr. Henry Lilly of the shoe auction 
house of Henry Lilly’ Company of this 
city has just returned from a four months’ 
tour of the, West, theoccasion for which 
was the’ Annual Encampment of the 
G. A. R. at Portland, Ore. M:. Lilly is 
very active in the work of that organization 
and always makes a point of attending the 
encampments.. During his trip he made 
stops at Salt Lake, Colorado Springs, the 
Yellowstone Park. 

In speaking of business since his return 
he stated that sales have been very well 
attended and that bidding was spirited, 
indicating that the trade was very anxious 
for merchandise of practically all sorts 
offered. 


Elias Berlow Takes Over 
New Show and Wareroom 
at 118 West Broadway 


Elias Berlow, who is -elling agent for the 
Fiske Shoe and Leather Company, Chip- 
man Harwood Comgany, Dusten Shoe 
Company and Hylo Mfg. Company for the 
New York territory, has just taken over a 
new showroom and wareroom at 110 
Duane Street, removing from 118 W. 
Broadway. He has taken the store floor 
of the building and will shoitly be fully 
settled. 

The samgle and showroom will be very 
attractively appointed in green and gray, 
and with the additional facilities afforded 
he will be in a position to carry a larger 
stock of the lines he repiesents than was 
possible under former conditions. 


Diamond Shoe Company 
Shows Full 50 Per Cent Increase 
on Spring Orders for Oxfords 


Preliminary analysis of orders in the 
house indicate a strong desire on the part 
of the retail trade to anticipate later emer- 
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P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
183 Essex Street 


Writs” 








Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 


Oxfords and Pumps 
In Stock Ready to Ship 
Also Nifty Boots in All Lead- 


1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 








G@oviiees 


Women’s McKay and Welt Shoes, Stylish 
at all times and values that stand alone 
at their prices. 


Cotter Shoe Co. - - Lynn, Mass. 
Boston Sal 212 Essex St. 











8t. Louis.Mea 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


Large 
Variety 
im 


Stock 


Welts 
and 
Turns 
Lane Brothers Co. asient® ave. Boston 








W. C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, Duane St., Room 32 











The Li of 100 St 
yt Ay 


TIMSON BROS,, Ine, 
Beston, Mass. 








gencies, one of the people of the Diamond 
Shoe Company of this city said a few days 
ago. There is also a surprisingly large 
demand showing for oxfords. The pei- 
centage is con.iderably greater than last 
year, which would seem to show the influ- 
ence of the campaign for conservation of 
leather by the wearing of low shoes during 
a longer part of the year. Theie is a full 
50 per cent increase in the proportion of 
oxfords shown in the Spring orders thus 
far closed it was stated. 


F A Yeaton Appointed 
Pacific Coast Representative 


Mr. F. A. Yeaton has just been ap- 
pointed Pacific coast representative of the 
house. Mr. Yeaton has covered this field 
for a number of years and is widely ac- 
quainted in the trade and has a compfre- 
hensive knowledge of its requirements. 


GROWING CALL FOR 
CHILDREN’S SPIRAL PUTTEES 


A Strong Demand 
for Overgaiters 


The call for overgaiters is very active, 
one of the houses in that line of effort re- 
ported a few days ago, and there is a 
growing call for spiral puttees in children’s 
sizes as well. These serve as a substitute 
for knee length leggings that are very 
difficult to procure and upon which the 
prices have become very high. 

In a general way there is a sufficient 
amount of stock’ to meet the immediate 
requirements cf the trade in these lines, 
but the demand is too strong to permit of 
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an accumulation or in fact to totally ob- 
viate some delays in filling orders. 


CHILDREN’S THRIFT STAMP 
POCKET BANK 

Novelty Given Away by 
Monitor Shoe Company 


As a sales help for their line of boys’ and 
girls’ .chool shoes, the Monitor Shoe Com- 
pany of this city has just put out a small 
pocket bank which they call a Thrift 
Stamp Bank. It is of bright metal and 
helds just twenty-five pennies, and when 
full opens automatically. The pennies 
can, therefore, be exchanged for a thrift 
stamp. The novelty has been very well 
received by the customeis of the house. 

Speaking of business, Mr. Meyer of the 
firm said that they were having a very 
heavy demand for the line, which they have 
been in a position to handle satisfactoiily. 


TO MAKE 

WELTS . 

Duane Shoe Company Starts 
Production in Brooklyn Factory 


The Duane Shoe Company in their 
Biooklyn factory aie now about to start 
the froduction of welt boots for women, 
in the same general price range as the 
turns to which their output has previously 
been confined. The frice range will be 
from $6.00 to $10.00 and a selected and 
compact lis: of styles will be shown. These 
will, of course, all be produced according 
to the Government regulations as to con- 
servation and color, and some completed 
stocks will shortly be ready for delivery. 


Philadelphia 


HALL DISPLAYS 
ATTRACTIVE 


New Shipments 
Arriving Regularly 


Fall displays are attractive, and the 
show windows of the stores, not only in 
the central retail section, but throughout 
the city, are of general interest to the peo- 
ple who pass. 

Generally speaking the retail trade is 
quite well supplied with the Fall stocks 
for which they are having a call, and al- 
though there are delays in shipping, due 
to difficult manufacturing conditions, 
orders have been placed well ahead in 
most instances, so that the dealers have 
had opportunity to get in some of their 
goods even though their orders have not 
been completely filled. As a result the 
customer in the store is pretty sure to 
find what he may want. New ship- 
ments are coming in al] the time and so 
far as can be seen at present there is every 
likelihood that enough merchandise will 


be in sight to take care of the early Fall 
season’s business at any rate. - 


Brown Stocks in Women’s 
and Dark Tan in 
Men’s Leading Sellers 


Present business in the retail stores 
shows that the brown stocks in women’s 
and the dark tan in men’s styles will prob- 
ably be the leading sellers through the 
early Fall season, and in the women’s 
lines military heel types are especially in 
active demand. 


FINDINGS TRADE 
ACTIVE 


In Leggings, Boudoir and 
Felt Slippers, Also 
Pastes and Dressings 


Business in the findings trade is generally 
active in such seasonable goods as over- 
gaiters, leggings, boudoir and felt slippers 
and the like and there is a steady flow of 
orders in these lines. There is a strong 
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call for dressings, particularly pastes and 
those that are intended for the brown and 
black léather stocks. There are short- 
ages in the stocks of the findings houses in 
a number of the lines for which the present 
call is strongest, but every effort is being 
made by the findings houses to get as 


. many of their goods out and into the 


hands of their customers as possible and 
thereby prevent as much inconvenience 
as circumstances will allow. 


Steady 
Shipments 

Shipments are being made right along 
and while customers may not get all that 
they order, they are at least getting enough 
to keep them going. 


New Stocks Coming 
in from Manufacturers 

New stocks are coming in from manu- 
facturers, who have been held up by ma- 
terial and labor shortages and the work 
of getting these out is keeping the people 
of the findings establishments pretty busy 
right along. 


Traveling Men Say Volume 
of Business Outlook Good 

Traveling men who are out with the 
lines for the coming Spring season are 
finding a good future demand, and the 
outlook so far as volume of business is 
concerned is good. 


SELLING ALL 
THROUGH THE LINE 


Customers of George H. West Shoe 
Company Dividing Requirements 


The trade of the George H. West Shoe 
Company seems to be dividing its require- 
ments so that they pretty well cover all 
of the lines in stock. The necessary mer- 
chandise with which to take care of this 
business is either on the floor or is coming 
in right along f:om the factories and is 
proving sufficient in most instances to 
meet the day-to-day requirements. There 
are fewer all-leather gray boots than are 
called for, but the cloth top gray shoes are 
in sufficient supply. Brown stocks, in the 
darker shades, are selling freely and these 
orders can be filled promptly. The styles 
wanted for the most part are those show- 
ing the military heel, and it is quite evident 


that these will be the better sellers through 
the present Fall and Winter season. 


Large Proportion of 
Black Shown in Orders 


While there is a large proportion of black 
showing in the immediate orders coming in 
to the house, more than last year, it is not 
in sufficient numbeis to indicate a swing 
to the black instead of the colors for the 
Fall. 


Edgar M Scattergood 
Returns from Boston 


Edgar M. Scattergood has recently re- 
turned from a week’s stay in Boston 
where he went for the purpose of looking 
over the market and rlacing some orders 
for needed goods. 


GETTING READY 

FOR SPRING 

Entire Sales Force of 
Weimer Wright & Watkin 
Complete Fall Trips 


All of the traveling men of the whole- 
sale and manufacturing house of Weimer 
Wright & Watkin Co. are now off the 
road, having completed their final Fall 
trips, and are awaiting the opening of the 
Spring campaign. The sample lines for 
the coming Spring season have been made 
up and the men will start out again some- 
where around the first of November, with 
the new samples, this with the possible 
exception of the Southern representatives 


-who will leave earlier. 


Factories and Wholesale 
Departments Busy With 
Work for Present Season 

In the meantime both the factories and 


the wholesale departments aie very busy 
with work foi the present season, making 


up and shipping goods on Fall o.ders al- 


ready booked. There has been a good 
deal of progress in these lines already, but 
some delays in manufactuiing have held 
over a larger proportion of thi. work to the 
present. Altogether they are making as 
much prog.es» as they can expect under 
the circumstances and are so dividing 
available merchandise that all of their 
customers are getting enough to meet 
their more pressing requirements. 


‘ Cincinnati 


MAJORITY OF TRAVELING 
SALESMEN ON ROAD 


Good Spring Business 
Already Recorded 


With the majority of the traveling sales- 
men representing shoe factories in Cin- 


cinnati now on the road with their Spring 
samples, the factories are turning their 
energies toward getting out shoes for the 
current Fall and Winter season, many of 
them, in spite of deliveries on Fall orders, 
during the Summer, being still behind with 
their deliveries, and having enough busi- 
ness. booked to keep them running until 
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the end of the year. With orders already 
coming in by mail, as well as from sales- 
men for Spring shoes, there is every pros- 
pect of uninterrupted activity in the fac- 
tories through the remainder of this year 
and the first months of 1919, especially in 
view of the reduced capacity of which the 
manufacturers have for some time been 
complaining. In some quarters it is 
stated that the good business already 
recorded for Spring, and the inability of 
the manufacturers to turn out their usual 
output, will mean much shorter trips for 
the salesmen than usual, and that the end 
of November, at the latest, will see the 
majority of the men through with their 
work. 


PUBLIC BUYING SEASONABLE 
FOOTWEAR EARLY 
Fine Fall 
Weather Responsible 

Fine Fall weather, much cooler than is 
usually experienced in Cincinnati in early 
September, has had the effect of inducing 
the public to buy seasonable footwear 
earlier than would otherwise have been 
the case, and nearly all of the dealers have 
This is true 
of the men’s stores as well as of those deal- 
ing in women’s goods exclusively, although 
this was not expected to be the case. So 
far, however, the men’s departments have 
not missed much business, buying having 
been liberal. It is likely enough that 
later on, when the first rush of buying is 
over, there will be a different story to tell, 
but at present it is apparently a fact that 
business is holding up unexpectedly well 
with the men’s dealers. Style is cutting 
its usual figure in the women’s lines, as far 
as the limitations carried out as to color and 
height will permit it to do so. 
son advances browns appear to be gaining 
in favor, with preference about equally 
divided between boots with Louis heels 
and those with Cuban or military heels. 
Volume is surprisingly good, considering 
the disappearance of the fancy and novelty 
goods which merchants handling ‘‘milli- 
nery shoes”’ built their business on a season 


experienced good business. 


* or two ago, and shows beyond a doubt that 


the purchasing power of the public is 
abundant, on account of the prosperity 
existing everywhere. 


As the sea- _ 
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CORRECTION IN SCHEDULE 
OF MEETING 
Ohio Retail Shoe Dealers’ 
Association Will Not Meet at Akron 

In the schedule of meetings to be held 
under the auspices of the Ohio Retail Shoe 
Dealers’ 
purpose of adding to the membership, a 
correction should be made, as no meeting 
will be held at Akron, and Akron retail 
merchants, as well as those in the towns 
erroneously scheduled as Akron for their 
meeting centre, will attend the Cleveland 
meeting. There will probably be eight 
meetings in all, as scheduled, and, as an- 
nounced, these meetings are to be held, if 
possible, during the month of October. 
Officers of the association urge shoe dealers 
all over the state to make their plans to 
attend the meetings, and to help make 
them a success. 


Association this Fall for the 


September Meeting of 
Shoe and Leather Club 

The September meeting of the Shoe and 
Leather Club of Cincinnati was unusually 
well attended, as many of the traveling 
salesmen who belong made it a point to 
be present before leaving on their Spring. 
trips, and all were curious to find out 
whether anything definite in the way of 
action on the present important develop- 
ments in the industry would be taken. 
However, following its usual policy, the 
club did not take up any matters of this 
sort, confining itself to routine business. 


Stork Visits Home 
of David A. Wolf 

David-A. Wolf, of the Sam B. Wolf Shoe 
Company, has been receiving the congratu- 
lations of his friends on the birth of a son, 
who has been named Stewart A. Wolf. 
At last accounts the youngster and his 
mother were both doing well. 


Gibson Boot Shop 
Doing Good Fall Business 

The Gibson Boot Shop is handling a 
good Fall business, after a thorough clear- 
ance of Summer goods, Manager Van 
Meter reports, and little cause for worry 
over Fall and Winter business appears, in 
spite of the fears felt by some dealers in 
men’s goods. Army business is still good 
with the Gibson and its branches, as well. 


Chicago 


FALL STYLES 
GOING WELL 
Retail Merchants 
Confident of Future 

Good steady buying featured the entire 
week in Chicago. Almost every conceiv- 
able up-to-date style of shoe was selling, 


and all the merchants are confident of the 
future, no matter-what regulations turn 
up to standard styles. 
As Much Variety to Choose in 
Retail Stores as in Former Years 

If anyone has come to the conclusion 
that monotony is characteristic of the 
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new styles in shoes, he will have to revise 
his opinion. A glance into any of the 
stores on State Street and a review of the 
many styles shown will prove positively 
that the buying public has as much variety 
and novelty to choose from as in former 
years, with the added advantage of the 
long, narrow lasts that are part of this 
season’s production. 


Combination Leather Vamp and 
Cloth Top Best Seller 


The shoe that seems to be selling best is 
the combination leather vamp and cloth 
top. Many variations of this are being 
displayed, affording many opportunities 
for wide choice. Brown is the leading 


color, brown vamps and various shades 


of sand, campagne, olive and castor cloth 
tops. A good number of combination 
black vamps and colored cloth tops are 
being shown too. 


Demand for Spats 
on Increase 

The demand for spats is decidedly on 
the increase, and a few of the stores are 
featuring these most prominently. 


CHICAGO SHOE 
RETAILERS’ ASSOCIATION 


Holds First 
Fall Meeting 


The Chicago Shoe Retailers’ Association 
held their first Fall meeting Tuesday, 
September 10, in the form of the usual 
luncheon at the Palmer House. The 
pending style regulations were very widely 
discussed. The next meeting of the 
association will be held on September 24, 
at a 12.30 luncheon at the Palmer House. 


Feltman & Curme Advance 
Fifty Cents a Pair on Men’s and 
Women’s Shoes 

Feltman & Curme, who have been for a 
long while steadfastly sticking to their old 
prices of $3.50 and $4.50 on all shoes sold 
in their stores, are following the trend of 
all the other standard price stores by 
announcing that after September 23d 
there will be an advance of 50 cents a pair 
on both men’s and women’s shoes. 


The A. B. Shoe Company 
Opened Second Floor Addition 

The A. B. Shoe Company, 26 S. Wells 
Street, jobbers of-all kinds of shoes, have 
opened a second floor addition to its 
present main floor sample room. 


Wolock & Bauer’s 
New Store. 

At the recently opened new store of 
Wolock & Bauer, at Sheridan Road and 
Wilson Avenue, surprising business is 
being done, trade being drawn from a wide 
part of the community. 





CATALOG WEEK IN 
WHOLESALE DISTRICT 


Many Attractive 
Booklets Issued 


This seems to be catalog week in the 
wholesale district, and most of the printed 
matter that has been produced certainly 
bears the result of careful study of art. 
The Harry M. Husk Shoe Company have 
their new Fall catalog off the press, and it 
is conceded by all who examine it to be 
one of the most beautiful books ever sent 
out from Chicago. Sinbac is sending out 
an attractive book illustrating in colors 
their complete ‘“‘Helthy-Fut” line of chil- 
dren’s shoes for Fall and Spring. R. P. 
Smith & Sons have just issued their latest 
“Shoe Retailer’s Quick Service Bulletin,” 
showing this and next season’s styles. 
S. Freshling & Sons are distributing a new 
catalog listing their children’s line. 


Minnesota and Oklahoma Salesmen 
of Stanwear Shoe Company 


The Stanwear Shoe Company, Lees 
Bldg., wholesale children’s shoes, have 
sent out the following men in their respec- 
tive territories: James W. Cole, Minnesota, 


and A. M. Durham, Oklahoma. 


HENRY KLEINE & CO.’S 
SALESMEN 


Left for Their Territories 
with Children’s Shoes 


The following salesmen have just left 
with Henry Kleine & Co.’s children’s line 
for their territories: Glenn R. Driscoll, 
Iowa; Sam Wax, Wisconsin; R. H. Cone, 
Illinois and Eastern Iowa. One of Kleine’s 
live-wire salesmen, Herman Gram, has 
enlisted in the Army. 


Extraordinary Demand for 
Kleine’s Tred-Lite Slippers 


‘ This firm is having an extraordinary call 
for their Tred-Lite slippers, which is a 
guaranteed children’s shoe. 


M. A. Mittleman New 


- Manager of I. Miller 


M. A. Mittleman is the new manager of 
I. Miller’s, succeeding Mr. Stevens. Mr. 
Mittleman has been in the shoe business 
for 14 years, and previous to his present 
connection he was manager of the shoe 
department of the J. N. Adam & Co. 
Department Store, Buffalo, N. Y. 


Wholesalers’ Business 
Shows Increasing Volume 


The wholesalers are exerting themselves 
in trying to keep up with demand, both 
from local shoe stores as well as out-of- 
town business, the latter of which is 
increasing in surprising volume. The 
George E. Harrison Shoe Company report 
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excellent sales. They state that they are 
getting some splendid business from some 
of the biggest retailers in the Middle West, 
who find that their factory orders are going 
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to be delayed and are availing themselves 
of the splendid lines of high-grade mer- 
chandise which is carried in stock by this 
concern. 


St Louis 


SALESMEN NOW IN 
THEIR TERRITORIES 


Indications are That Retailers 
Will Meet Credit Terms 


The salesmen of all the wholesale houses 
and manufacturers have completed their 
stay in town, have received their samples 
for the Spring season and are now in their 
territories with very few exceptions. The 
flow of orders has not assumed any pro- 
portions from which to gauge the ten- 
dencies, but there is a feeling that the buy- 
ing of the retailers will be liberal because 
of the prosperous condition of the territory 
and the disposition to get orders in the 
hands of manufacturers in order to assure 
delivery. There is little or no objection 
appearing to the tightening up of terms 
and this is regarded as indicating that 
retailers have had a successful season and 
are in position to meet their credit terms 
without difficulty. 


GRAND LEADER CELEBRATES ITS 
TWENTY-SIXTH ANNIVERSARY 
Attractive Offerings 

at Special Prices 


The Grand Leader dry goods depart- 
ment store is celebrating its twenty-sixth 


anniversary the current week and in con- 


junction with the general plan throughout 
the store the shoe department under 
Manager S. G. Hinckley is presenting 
very attractive offerings at special prices. 
These sales are prepared for annually, a 
good period in advance and the purchases 
are made with a view to offering special 
values, but are in no sense to be compared 
with the bargain sale or the cut price sale. 
They result, under this policy, in the pres- 
entation of exceptional merchandise at 
exceptional prices and the sales thus are 
watched for and prove very successful. 


ARTHUR B. DONNELLY 
NOW MAJOR OF INFANTRY 


Now Awaiting Orders 
to Proceed to France 


Arthur B. Donnelly, well-known in the 
leather trade in St. Louis prior to the out- 
break of war with Germany, has been 
named a major of infantry and is awaiting 
orders to proceed to France. Major 
Donnelly resigned his commission as 
Brigadier-General some months ago fol- 
lowing a controversy as to discipline in his 
command and has since been active in his 
efforts to re-enter the service. During 


his absence in the service Mrs. Donnelly 
will retain her home in St. Louis. 


John T. Johnston 
Sells St. Louis Home 


_ John T. Johnston, formerly with the 
Hamilton-Brown Shoe Company, who 
has connected himself with the Ferris Shoe 
Company, at Philadelphia, in which Albert 
Thies, formerly of the Brown Shoe Com- 
pany, is a leading figure has completely 
severed his connection with St. Louis by 
the sale of his home, one of the most 
attractive in the Hillcrest sub-division 
adjoining the city of St. Louis. Mr. 
Johnston’s family will make their perma- 
nent home with Mr. Johnston in Phila- 
delphia. 


President Robert L. Lund 
and T. L. Maudlin 
Return from Vacations 


President Robert L. Lund, of the Lund- 
Mauldin Shoe Co., accompanied by Mrs. 
Lund and their children have motored to 
St. Louis from their Summer home in 
Michigan where the family have been for 
the past two months and where Mr. 
Lund enjoyed his vacation, joining his 
family for the purpose of making the trip 
home by automobile. Mr. T. L. Maudlin, 
also of the same firm, has also been enjoy- 
ing a short vacation in the north and is 
back at his desk again. 


Catalogs of George F. Dittmann 
Boot and Shoe Co., and 
Samuels Shoe Company Ready 


The new catalogs of the shoe houses 
for the Fall and Winter season are begin- 
ning to make their-appearance and among 
the first is that of the George F. Dittmann 
Boot & Shoe Co., with the catalogue of the 
Samuels Shoe Company, also coming 
through from the printers. Both show 
the effects of the Government restriction 
orders, but also present very nifty. de- 
signs for the new season. 


GOVERNMENT CATCH OF 
SEALSKINS ARE VALUED AT 
APPROXIMATELY $1,000,000 


Skins Will Be Dressed, Machined 
and Dyed in St. Louis 


Advices have been received” in St. 
Louis that the Government catch of seal- 
skins which will come from the Pribyloff 
Islands in time for the first Fall fur sale 
in St, Louis will aggregate 33,831 pelts 
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and will be valued at approximately 
$1,000,000. The skins will be dressed and 
machined in St. Louis and dyed as 
well. 

This catch, under the direction of the 
Government, is the largest since te unre- 
stricted seal fishing in Alaskan waters was 
forbidden. The seal herd is reported to 
have increased to about 500,000 and will 
be subject to catch only under Govern- 
ment restrictions, though more liberally so 
than in the past. 


OLIVER W. WANDER’S PICTURE 
TAKEN WITH REGIMENT 
GOING “OVER THERE” 


Was Employed by Newark Shoe 
Company Before Enlisting 

The friends and relatives of a young 
St. Louis salesman had the unusual pleas- 
ure the past week of finding in the roto- 
gravure section of a local daily newspaper 
the portrait of Oliver W. Wander, standing 
out clearly in a picture taken of a portion 


of his regiment, while going -across.. 


Wander enlisted in K company, 138th 
regiment, the St. Louis regiment, and went 
acrossin May. He was last employed by 
the Newark Shoe Company’s store in St. 
Louis before enlisting. The picture was 
naturally a pleasant surprise as it gave 
-the family a view of the young man under 
conditions in which it would have been 
impossible for them to have seen him 
themselves. 


NEW GOVERNMENT BARGE 
AND TOWBOAT SERVICE 


Will Start Service on Mississippi 
River, September 27 


The new Government barge and tow- 
boat service on the Mississippi River is 
to be started this month about the 27th, 
and will provide weekly traffic facilities 
along the river from St. Louis to New 
Orleans for bulk freight. The service will 
be augmented as boats and barges to be 
built come into service and by the first 
of the coming year a fleet with a capacity 
of 6,000,000 ton miles per week will be in 
operation. The shoe houses expect to 
utilize this service for much of their trade 
along the Misissippi as well as towns 
reached from river points by rail. It is 
also expected that the river service will 
improve coal deliveries to river points 
and sections tributary thereto. Thirty 
steel barges and seven towboats have 
already been assembled for the service 
and are being overhauled to put them in 
condition for the work they are expected 
to do. 


Good Business in Children’s 
Footwear—“‘Shoes is Shoes’? 


The continuance of seasonable weather 
has made for a good run of retail shoe 
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business and the exclusive stores and 


departments report an excellent aggregate . 


during the past week, with every indica- 
tion of its continuance. There has also 
been a good business in children’s foot- 
wear as a result of the opening of the 
school year, so that altogether the Fall 
period promises well. The footwear shown 
is particularly tasteful and strictly in line 
with the restrictions of the War Industries 
Board. There is still some divergence of 
opinion as to the value of the prohibited 
colors if held over into the 1919 seasons, 
but for the most part the attitude is that 
“shoes is shoes” and worth real money 
whether the Government action as to 
style limitation has any bearing or not. 


First Fall Meeting of Publicity 
and Press Committees 


The first Fall meeting of the Publicity 
and the Press Committees in charge of the 
work of giving publicity to the coming 
convention in St. Louis of the National 
Shoe Retailers’ Association, was held 
recently at the Missouri Athletic Asso- 
ciation clubhouse, having been called by 
Chairman William Graham of Hanan’s, 
and H. C. Ryan, respectively, at the sug- 
gestion of General Chairman J. J. Sensen- 
brenner. Ways and means for giving the 
widest publicity to the plans for the con- 
vention as well as to the purposes of the 
association, with a view to increased in- 
terest in the meeting and in the increasing 
of membership as result thereof were dis- 
cussed. Plans will be formulated as a 
result of the meeting which will have an 
important bearing on the forthcoming 
sessions in January. 


Jackson Johnson and H. C. Wood 
Systematizing War Work 


Chairman of the Board Jackson John- 
son, of the International Shoe Company, 
and Comptroller H. C. Wood, of the same 
company, as Regional Industrial officials 
of the Government are devoting much of 
their time at present to the development 
of the resources of this district in behalf 
of war work. Mr. Johnson’s present 
activity is directed to getting the smaller 
machine shops, tool plants, etc., combined 
in a way to enable effective handling of 
larger operations than any of them singly 
could handle, while Mr. Wood is looking 
after the general resources of the district 
and organizing them for better productive 
effort. The effects of the endeavor to 
systematize war work is already being 
felt. 


illiam Krail, Secretary of Brown 
Shoe Company, Returns 
from Vacation 


William Krail, secretary of the Brown 
Shoe Company, has beeg away from his 
desk some weeks on a vacation which 
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was mostly enjoyed in a motor car tour of 
Illinois and Indiana. He was accompanied 
by Mrs. Krail and returned the present 
week to headquarters. 


Government River Service 
September 28 


Formal announcement has been made 
that the river transportation service under 
the direction of the Government will begin 
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September 28, with adequate equipment 
to give weekly sailings from St. Louis to 
New Orleans and intermediate points. 
The temporary equipment has been put 
in order for the work, and the permanent 
boats will be put in service as fast as built. 
At St. Louis, the first’ unit of a concrete 
municipal dock with mechanical loading 
and unloading equipment has been com- 
pleted, and other units will also be pre- 
pared at once so as to increase the facili- 
ties. The St. Louis Chamber of Com- 
merce is actively pressing the use of the 
new river line for all shipments that can 
be diverted from the overcrowded rail- 
roads. The rate schedule has not been 
issued, but is expected to be about three- 
quarters of the railroad rate, including 
insurance on the merchandise. 


Shortage of Labor—Specialty : 
Houses Working at High Speed 

The operation of the shoe factories con- 
tinues to be considerable of a problem, 
from the labor standpoint, and the capac- 
ity of none of the plants is more than 75 
per cent effective because of the shortage 


of labor which is threatened seriously- 


again by the new draft registration, while 
the women workers are being drawn to 
munitions plants and other work that pays 
better, despite the lack of experience. 
Shipments, however, have been kept up 
measurably well on Fall and Winter goods 
so far, though it has been difficult to keep 
the pace necessary therefor. Specialty 
houses are working at the highest speed 


possible as this is the period in which the’ 


demand upon them is heaviest. Salesmen 
generally are in their territories and the 
reports coming from them are generally 
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favorable as to the attitude of the retail 
trade. Buying is good, and the chief 
difficulty will be to get the goods through 
the factories and over the transportation 
lines. 


e 
Seventh Safety First Congress 
in Session in St. Louis 


The seventh National Safety First Con- 
gress has been in session in St. Louis the 
current week with an exceptionally large 
attendance, and the meetings have been 
addressed by noted speakers on‘ accident 
prevention metlfods. _The scope of the 
convention covers all branches of industry, 
and the shoe industry with its mechanical 
equipment has come in for its share of 
attention. Attendance of local factory 
executives during the week was liberal, 
and among them were a considerable 
number of shoe plant superintendents 
and others interested in the protection of 
their help from possible injury by me- 
chanical equipment of their plants. 


»New Six-Story Plant for the 
Pedigo-Weber Shoe Company 


The erection of the new six-story plant 
for the Pedigo-Weber Shoe Company, at 
Locust and Theresa Avenues, is progress- 
ing rapidly, and the building, which is 
of concrete construction, will be closed in 
with the brick walls in a short time. The 
new plant will heavily increase the capac- 
ity of the company, which has had diffi- 
culty in meeting the demands upon it in 
its present location. The equipment of 
the new building will be of the latest type, 
and its location on the two streets such 
as to provide light and air most effectively. 


Lynn 


Russia Tops 
Welted Soles 


“What is the best selling type of foot- 
wear for children?” 

“We are stocked heaviest, and are sell- 
ing fastest,” replied Mr. Burdett, of the 
Burdett Shoe Company, Lynn, “boots with 
Russia calf tops and welted soles. We are 
selling them for growing girls, misses and 
children, in the A, B, C, and D widths.”’ 

“Then you would class such shoes as 
the popular, standard shoes for children?” 

*“We would.” 


‘Dead Hoss” Orders 
Keep Shop Going 

“On dead hoss, or orders that we took 
last Spring, we are now running,” said 
the sales manager, ‘‘and we expect to run 
on them until January 1, and are refusing 
orders for shoes to be delivered before that 
date.” 


This is, perhaps, an extreme illustration 
of the present state of the shoe trade in 
Lynn. Supplementing it is the remark 
of another sales manager that “Our cus- 
tomers, wholesalers, are s¢eking very early 
delivery of their shoes for next Spring and 
Summer.” 


Conservation of Cash Is Going 
to Cut Long Credits 


“T trust,” remarked the manager, “that 
shoe buyers of the country are aware of 
the steady tendency towards the con- 
versation of cash for the winning of the 
war. 

“Tt means,” he continued, “that cash 
is being drawn from the non-essential in- 
dustries, and is diverted to the war in- 
dustries. Hence we shoe men find it 
increasingly difficult to get the ready 
money with which to do business. 

(Continued on page 81) 
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Boys’ 
Fine Dress W elts 


A new lige of boys’ shoes produced in 
our new Boys’ factory under the super- 
vision of men whose experience is of 
many years’ standing. 


No. 450 Gun Metal Veal Bal., 
Widths,244-6 

Youths’ Sizes, 144-2 

Less discount. 


This line is known as the 
No. 
Widths, 24-6 


“My Boy” Line 


a There isn’t a boy in your locality but 
who will be proud to possess a pair of 
“MY BOY” shoes. Their appearance is 
decidedly mannish, they are made over 
Super-Fitting lasts and are built to give 
genuine value in wearing qualities. 


“MY BOY” shoes are made in only four 

styles, two Tans and two Gun Metals, 

as shown by the cuts. Each carried in 

No, $50, Tan Government Brown Bal. stock on four widths. They will be in 

Youths’ Sizes, Ts stock ready for shipment after Oct. 15. 
Write for salesman. 
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J. W. Carter Chicago Company 


Chicago Ave. and Green St. 
n oe ga Brown Blu., 
$3.85 


pie CHICAGO, ILL. 


as ye: ; TRY CARTER’S CO-OPERATION 
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THIS IS IT! 


.* 
You dealers are handling an unusual class of boy customers 


this fall. 


They're transformed, full of the spirit of awakened America, 
sorry they were born too late to get into this fight. 


Everything about them must have a suggestion of this vigor 
and enthusiasm. 


They will demand it. In their clothing, in their shoes, 
they're going to look for the irresistible dash of this big, 
conquering country. 


Well, as to a shoe,— 
THIS IS IT! 


REGAL SHOE COMPANY 


268 SUMMER STREET ‘ 


BOSTON, MASS. 


















































ANDOVER 


Stock No. 9455 


Black Smooth Side Bal, Same Top, 11 sq. Sole, 7-8-inch 
Heel, Invisible Eyelets to Top 


C.D,&E. 1t05 1-2 
$3.95 


Stock No. 9915 


Same shoe in Cordo Side 
C, D, and E 1 to 5 1-2 
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je No. 0312 
Style No. 26 Rus- 
sa Calf Oxford, 
*Vandyke Last 





Pricking the “Style” Bubble 





T took a United States embargo, 

to awaken the manufacturers 
of Men’s shoes to the fact that 
entirely new lasts and patterns 
each season are not vitally neces- 
sary to the production of real 
Style. 

In other words, when the War 
Industries Board restricted the 
manufacturers to the use of lasts 
and patterns already on hand, and 
barred for awhile the buying of 
new ones, it punctured a bubble 
which the Trade has been earnestly 
and expensively chasing almost 
from time immemorial. 

For instance, look at the four 


Spring, 1919, Bates Shoes shown 
on these two pages. 

They are full of the kind of 
style that is real style. Each is 
built for a certain distinct purpose 
or need—or taste. Each has at- 
tractive form. Each is cut with 
appropriate patterns. Each has 
the right kind of materials. Each 
is put together in a first-class 
manner. 

Each is new—but it conforms strictly 
with Government regulations ! 


Mr. Shoe Dealer, let’s stop worrying 
or even thinking about Government 
“interference” with the progress of real 
style in Men’s shoes! We ourselves 
can speak only for Bates Shoes; but 
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style No- 215 
ne 


Oxford Last * 











Cordova” 


Wed gemere 





we say this to you, very emphatically: 

Our Spring line, of which the four 
shoes shown here are only a small 
portion, has even more value, more 
“snap,” more wearability and salability 
than before Uncle Sam put on the 
brakes. 

In producing an unquestionably fine 
line of moderate-price shoes for Spring 
we have performed no miracles. We 
have had no subterranean means of 
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Style No, 
reese & Cc 


Blackstac® 


avoiding the little perplexities of Gov- 
ernment regulation. 

We have merely employed, in a 
tangible way, every ounce of ingenuity 
contained in a factory organization that 
has now reached the summit of efficiency. 

Also, we are proving the truth of our 
repeated assertions that now, more than 
perhaps ever before, is the day of the 


moderate-price good shoe for sensible 


men. 


Are you watching the Bates Shoe advertising every other 
. week in the SATURDAY EVENING POST? — 





Are you ready to discuss the subject of the local agency for 
Bates Shoes? A postcard to us will start things moving. 


A. J. BATES COMPANY 


Nationally Advertised Shoes 


FACTORIES AND 
GENERAL OFFICES 


WEBSTER, MASS. 


CENTRAL DISTRIBUTING HOUSES 
328 W. MONROE STREET 


CHICAGO, ILL. 


Tony Cait Py 
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ONE OF MANY 


STANDARD SCREW 


STYLES MADE BY 
BASS 


For heavy wear no process of 
construction can equal thestand- 
ard screw. The Government 
after the closest investigation 
has recognized this fact and 
ordered the “Pershing’’ Boot to 


be made by this process. 








Brown Kangaroo Grain Blucher, 10- 
inch, tip, full bellows split tongue, 
nickel Klondike eyelets, double sole, 
fair-stitched, standard screw, Munson 


last. 
Stock, 5 to 12 E, to order, 5 to 12 EE. 

















Clark and Madison Sts. 
CHICAGO, ILL. 


24 HLL 


We make manystyles of ‘‘Stand- 
ard Screw’’boots in addition to 
our other lines. 


Write for catalog. It 
tells the whole story 
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G.H.BASS & CO, 


= SHOEMAKERS * 
WILTON, MAINE 


| G. H. BASS & CO. BASS SHOES 


SHOEMAKERS 
WILTON, MAINE 





The rates — $2.00 up — with bath, circulating ice water and the most modern 
comforts in every room. 


‘Morrison Hotel 


STU UUINUTIMUMIINTUMOMI MUM MINMIO UAL U MIDI 


A Room 
Like This 


Bright — cheery — commodious, 
wherein you may display your 
shoes, awaits you at the 


Morison Hota 
“ Just afew steps from everything” 


The MORRISON is the logical head- 
quarters of the shoe trade. 
located—three blocks from the whole- 
sale shoe district»and afew score yards 
from the State Street shopping centre. 


FOR HARD SERVICE 


Ir: 





t is ideally 
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In 
Stock 





Havana Brown Kid Oxfords like our 
244 will be large sellers this season 
judging from orders we have 
received. 














Women’s Smartest Pumps and Oxfords 
TSrrect Dodge- | 


FOR ALL OCCASIONS 





217—Silver Cloth Opera, 15-8 Full Louis 


In 
Stock 





Our Silver and Gold Cloth Slippers 
cannot be excelled in thorough 
value at anything like our prices. 














DE ivi s di djeth ude dais dee aala wm kae $3.85 
216—Gold Cloth Opera, 15-8 Full Louis 
DEE dtisabeismosesebonmnsksebaae $3.85 

244—Havana Brown Kid, 6-eyelet Oxford, 224—White Satin Opera, 15-8 Full Louis 

16-8 Full Louis Heel ............... $5.00 BE caaticinesccndccisatnesaed boca $3.60 
225—Black Satin Opera, 15-8 Full Louis ae ee ee aaa 
RE RE eS $3.60 cele anee 262i RRA i : 
235—Patent Opera, Full Louis Heel. .$3.60 241—White Kid 6-Eyelet Oxford, Full } 
236—Gun Metal Calf Opera........ $3.60 Louls Heal... .50.0sctvcvccveccveseee $5.00 











LL our stock styles are 
made according to our 


well-known standards. 


Widths AA, 4to7; A, 3% 
to 7; B, C, D, 2% to 7. 





All shoes have Aluminum 





plates in heels. 
237—Gun Metal Calf 6-Eyelet Oxford, Full 


226—Patent Eugenie, 16-8 Full Louis Heel e 
$3.75 Laele TOW bones $5550 6 cecbinsbaveda $4.00 


Nathan D. Dodge Shoe Co. 


Newburyport, Mass. 


Chicago San Francisco Montgomery 


20 W. Jackson Blvd. 


Boston New York Philadelphia 
183 Essex St. 130 W.42d St. 600 Denckla Bldg. 


“ 


417 Pacific Bldg. 20 GalenaAve. . 
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E. G. ADAMS J. B. HARPER 


The Crawford Men are on their way with new Spring 1919 samples 
of the Crawford Shoe. And, do you know, there never was a time 
when CRAWFORD STANDARDS meant so much to you as they do 
now! 

A Crawford Man said the other day, ““When a friend of mine asks, 
‘Now that Uncle Sam has restricted the new shoe styles that usually 
make you so enthusiastic, won’t you be in the same class as other shoe 
salesmen, with nothing distinctive in your proposition?’ 


“Nothing distinctive, eh? Well, sir, don’t I just tell him how 
glad I am to be selling CRAWFORD Shoes? In these days of chang- 
ing values, when sometimes you don’t know whether you're getting 
more or less than 50c worth for the dollars you spend, it’s some dis- 
tinction to have a line that is known by everybody to give full value 


CHARLES A. EA 


BROCKTON, 





PHIL H. HARRIS N. D. LOUD J. R. PHILLIPS 


a spenssE 
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TINSLEY RAGLAND 










always — a line whose 36 years’ reputation makes men swear by it — 
a national brand backed by $1,000,000.00 that has been spent in 
publicity. 

“Why, today I am selling the most important thing that you can 
buy — DEPENDABILITY. 


“My line enables you to say to a customer, ‘Yes, sir, that’s a 
Crawford — and you know Crawford Standards are always Dependable 
and Honest. The stamp Crawford means Value Assured and Guaran- 
tees Honest Service.” When you say that, you know that you are 
building business, for Once a Crawford Man Always a Crawford Man. 


“Take my -word for it, the Crawford as your men’s leader is a 
valuable asset. Feature Crawfords and Crawfords will build business 
for you!” 


A} TON COMPANY 


MASSACHUSETTS 





I. D. ZEFFERT 





_¢ 


H. A. WIGGERS SIDNEY J. ZEFFERT Ss. G. WRIGHT 
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SHEEPSKIN. 
MOCCASINS 


Samples sent anywhere by parcel post. 
Examine these high-grade, fast-selling sheep- 
skin wool moccasins. Reinforced at all 
corners. Double quilted on the corners and 
soles. 


The prices are attractive. Let us quote you! 


MILLER SPECIALTY CO. 


1302 S. HALSTED ST. CHICAGO, ILL. 
Large Manufacturers of Sheepskin Footwear 























BILLIKEN 


The Scientific Shoe 
















HE Billiken is the most scien- 
T tifically made shoe that has ever 

been designed. If you will ex- 
plain to the parent the many superior 
points of construction in Billikens, 
their absolute. nature shape, their su- 
periority of materials, and in the 
children’s sizes, the entire absence of 
nails or tacks, you will enthuse your 
customers as you could with no other 
line. 









THE ADVANTAGES OF 


2) 


P erfection 














BILLIKEN, the one shoe the 
child out-grows. 


Cisiclottes 


‘““Greater Durability, More 
Flexibility.” 


Buy BILLIKEN— 
The Scientific Shoe for Kiddies 














Write for Billiken Booklet 


M-Elroy-Sloan 


Shoe Company 





With the Sharp Shoulder and Broad Wear- 
ing Surface 





They don’t scratch floors They do protect 
They don’t wear. slippery They do stop uneven wear 
They don’t drop out The do prevent runover heel 


PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., 82, 
















1517 Washington Ave. 
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PETER - COOPER 
Born Feb. (2,791 - Died April 4;(883 
Benefactor to those who lacked 
* Opportunity - 














“If Ever I Am Prospered in Business” 


said the boy, Peter Cooper, “I will found an Institution where young men shall have a fj 
chance to study and obtain an education in the evening.” 


The great Cooper Institute, in after years the gift of this Sterling American, to the 
city of New York, was his fulfillment of this promise. 


OUR STERLING PATENT COLT AND STERLING PATENT KID FULFILL EVERY PROMISE OF 
WHAT HIGH GRADE SHINY LEATHERS SHOULD BE, TO BRING THE GREATEST SERVICE 
TO THE RETAILERS AND MANUFACTURERS OF SHOES. 


=t- -3- -3- -3- > 


oars 
od 


Make sure that YOU are profiting by this fact. 


Sterlite Golt . Sterlitiqg Kid 


BRISTOL PATENT LEATHER COMPANY - - BOSTON, MASSACHUSETTS M 
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LYNN 


(Continued from page 68) 

“T foresee,”’ he concluded, “‘that we are 
being driven more and more towards a 
basis of doing business for cash only. I 
believe that retail shoe merchants will 
find it advantageous to curtail their credits, 
and to sell for cash. 

“That familiar phrase, ‘I trust,’ may be 
classed among the non-essentials.” 


No Hogging Shoes, for 
Orders Are Apportioned 


Voluntary regulation of its output of 
shoes, by a leading Lynn firm, provides 
that salesmen for the firm, now on the 
road, shall accept orders for only a pre- 
scribed number of shoes for delivery each 
of the first three months of next year. 

This order will have the effect of ration- 
ing customers of this particular firm, for 
they will be able to secure only a fixed 
number of pairs of shoes each month. 


Orders from England to Be 
Filled When Peace Comes. 


The London agent of a Lynn shoe firm 
is transmitting to his home office some 
orders for women’s shoes, to be delivered 
when peace comes, and at prices prevailing 
at that time. 


Shoes for 
Furniture City 

H. P. Leighton, salesman for P. J. 
Harney Shoe Company, was in Grand 
Rapids, Mich., last week, on his Western 
trip, showing samples of new Harney 
shoes. 


Crippled Soldiers May 
Learn to Make Shoes 

John H. Cogswell, of Lynn, a member of 
the Massachusetts Industrial Accident 
Board, is taking up with Lynn manu- 
facturers the matter of training crippled 
shoemakers in the different departments 
of shoe manufacturing, and of so employ- 
ing them. 


Is Cobbling 
Army Shoes 

Sergt. Gordon C. Vaughan, son of 
George C. Vaughan, tanner of white sole 
leather, Peabody, is now in charge of a 
department for the reclaiming of Army 
shoes at Camp Devens. 


Wounded Shoemaker 
Home 

Donald Underwood: Hildreth, formerly 
with A. E. Little & Co., Lynn shoe manu- 
facturers, and a nephew of Edward S. 
Underwood, president of the Lynn Cham- 
ber of Commerce, has returned from 
France. His leg was shot off, April 10. 
He has four ribbons for meritorious 
service, 


Death of 
Edward H. Winslow 

Edward H. Winslow, son of the late 
Sidney W. Winslow, president of the 
United Shoe Machinery Company, died 
at his home in Beverly, September 13, of 
pneumonia, age thirty years. He was 
graduated from Harvard University, and 
was vice-president of the First National 
Corporation of Boston, a director in the 
Beverly Gas & Electric Company, and 
other organizations. He was fond of 
athletics, especially golf. 


To Teach Shoemakers 
to Be Experts 

An industrial school, for instructing 
boys and girls of Lynn in the higher 
branches of the shoe trade, will soon be 
opened in Lynn, and it is expected that 
the enrolment of pupils will be 100 in 
number. 

The school will be an industrial school, 
not a trade school, the educational author- 
ities distinguishing between the two, con- 
sidering the former a school for teaching 
the higher branches of an industry, and 
the latter a school for teaching skill in a 
trade. 

The Lynn school will provide a four 
years’ course of training for boys, and a 
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two years’ course for girls, and 50 per 
cent of the school period will be spent in 
practice of the actual making of shoes in a 
model factory that is now being equipped 
in the red brick schoolhouse at 73 Euclid 
Avenue, Lynn. 

The course provides for instructions in 
and practice of cutting, fitting, sole leather 
preparation, lasting, making, packing, and 
office administration. 

Also, the course provides for instruction 
in arithmetic, grammar, industrial and 
commercial geography, history, chemistry, 
science, hygiene, and recreation, as they 
may relate to the shoe manufacturing 
industry. 

The school is in charge of a board of 
trustees made up of Arthur W. Pinkham, 
a Lynn banker and manufacturer, as chair- 
man; Charles E. Wilson, shoe manufac- 
turer, secretary; and Charles F. Cotter, 
of Cotter Shoe Company; Albion Bartlett, 
of Bartlett & Somers; and Albert M. 
Creighton, representing the manufac- 
turers; William O. Attwill and Peter 
L. Agnew, representing the shoe workers; 
and Hon. Walter L. Creamer, Mayor, 
representing the city. Michael J. Tracey 
is director of the school. He is assisted by 
a staff of representative citizens. 


Rochester 


Rochester Association of Shoe 
Travelers Enter Complaint on 
“Trip Tickets’ Rate 


At a regular meeting of the Rochester 
Association of Traveling Shoe Salesmen, 
held at the Powers Hotel, on September 
10, the matter of “trip tickets’? was taken 
up. It was learned from several Western 
men who came East with their samples that 
an additional cost of 10 per cent has been 
added to the regular fare for stop-over 
privileges, instead of a special rate “trip 
ticket” which they had heretofore been 
using. Inasmuch as the majority of sales- 
men on the Pacific Coast are Eastern 
men, there seems to be a discrimination 
toward the majority, and since this is 
supposed to take full effect on October 1, 
it means an enormous a@ditional expense, 
at least two or three hundred dollars for 
each man. The Rochester Association 
referred the matter to Mr. Martin, Gen- 
eral Ticket Agent of Rochester, who wired 
the complaint to his superiors in Wash- 
ngton. 


Commercial Travelers’ Council 
Promised Immediate Action on 
“Trip Tickets,’? However 

The Commercial Travelers’ Council of 


Rochester Chamber of Commerce, of 
which Gus Schaub is chairman, also sent 


in their resolution to the secretary of the 
Rochester Chamber of Commerce, who is 
investigating with the president of the 
Chamber of Commerce of the United 
States, and immediate action is promised. 


Sherwood Shoe Company’s 
Salesman Triples Sales Pledge 
on War Savings Stamps 


Mr. F. W. Skinner, who travels through 
Missouri, Kansas,‘ and Oklahoma, for 
Sherwood Shoe Company, has certainly 
proven himself to be a great patriot. In 
the recent War Savings Stamp Campaign 
in New York City where he resides, he 
pledged to sell $5,000 worth of stamps, 
but when final returns came in, his pledge 
was found to be nearly tripled. 


New Shoe Stores 

A. Wilson, Margie, Minnesota, s10e 
department. ° 

Bobsin Bros., Woodlake, Minnesota, 
shoe department. 

Walkover Shoe Store, 874 Market St., 
San Francisco, California. 

Stuntz Mercantile Company, Hibbing, 
Minnesota, shoe department. 

Capital City Clothing and Shoe Store 
(Ha¥ry Rosen, proprietor), Bismarck, 
N. D., shoe department. 
































































BOOT AND SHOE RECORDER Sept. 21, 1918 


is busy in all its factories and branches—endeavoring to 
keep up with the unprecedented demandgfor children’s 
footwear. 

Notwithstanding the disturbed conditions of production 
and merchandising methods, every human effort is being 
made to take care of all customers. 


We simply bespeak at this time the patriotic forbearance 
and co-operation of our business friends. In common 
with every red-blooded American business institution, we 
are cheerfully complying with all Government rules and 
regulations pertaining to our particular_business. 


If we.can serve you—we will. 
If our efforts are not complete—be patient. 


Even though we cannot sell you a shoe, we shall keep 
the Kreider name and Kreider service constantly to the 
i, ont, knowing that in exact ratio to your belief in us and 
in our merchandise so shall we prosper and do our share 
toward the business of the nation. 


TheA.S. Kreider Company 


Distributing Houses 
CHICAGO NEW YORK PHILADELPHIA 
312-18 W. Monroe St. 123-25 Duane St. 51 N. 3rd St. 


PITTSBURGH ST. LOUIS 
923 Penn Ave. 1408 Washington Ave. 























Factories 
Annville Lebanon Palmyra Middletown 
Elizabethtown, Pa. 
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Brockton 


PLAIN PATTERNS 
IN SPRING SAMPLES 


Manufacturers Show 
Only Simple Styles 


All shoe samples shown for the Spring 
of 1919 by Brockton shoe manufacturing 
houses are made up on plain patterns with 
lasts representing conservation ideas. In 
other words, local concerns are patrioti- 
cally observing the recommendations of 
the War Industries Board as regards the 
lines which they are to produce for the 
coming season. Salesmen who are on the 
road with Spring lines report that mer- 
chants everywhere are co-operating with 
the manufacturers’ conservation plans. 


A Great Low 
Cut Season 


There is no question in the minds of 
manufacturers here that next Spring will 
see the largest sale of men’s and women’s 
low cut shoes ever known in the history 
of the trade. Oxfords will be the kings 
and queens of shoe stores in 1919. Con- 
servation of leather brought about by 
these oxford sales will be an important 
factor in the trade during the year to 
come. These oxford patterns are severely 
plain. A noticeable feature is the pre- 
dominance of the wider toes, as contrasted 
with a year ago. New lasts, of course, are 
not shown, but there are so many good- 
selling styles in the Brockton factories 
that merchants will have no difficulty 
whatever in making selections of salable 
styles. 


Orders Coming 
in Well 

High prices of, materials and _ Jabor 
naturally tend to corresponding increases 
in the prices of shoes. So desirous are 
merchants of getting orders in early for 
the coming season that advanced prices 
have little or no effect upon the volume 
of business. One dollar a pair advance on 
any shoe over that of a year ago doesn’t 
deter the customer from placing his order. 
On the contrary, it stimulates him to 
place his business as soon as possible to 
obviate the necessity of further advances. 


No Cancellations 
of Orders 

Another effect of the present prices is 
that practically no early orders are being 
cancelled by shoe merchants. Dealers 
appreciate the fact that any cancellations 
made at present would result in a loss to 
them, and a further increase in price if 
the order was placed elsewhere or at a 
later date. Shoe merchants are so desirous 
of buying that many of them have placed 
their orders in local factories by personal 


visits, or by mail, which is another illustra- 
tion of the big demand for made-in-Broack- 
ton footwear at the present time. 


SHOE MANUFACTURER'S 
GIFT 
Presents Bowling Alleys 
for New Building 

Frank §S. Farnum, president of the 
Churchill & Alden Company, shoe manu- 
facturers, presented to the Y. W. C. A. 


bowling alleys for the new building in this | 


city, which was dedicated last week. Mr. 
Farnum was chairman of the building 
committee. His generosity is highly ap- 
preciated by the recipients. 


BROCKTON WAR 
CHEST DRIVE 
Shoe Manufacturers 
Give It Endorsement 


The Brockton War Chest Organization, 
which is this week making a drive for a 
half million dollar fund for all war relief 
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organizations; has been endorsed by the 
Brockton Shoe Manufacturers’ Associa- 
tion. The members of this organization 
pledged themselves to attend to the col- 
lections, bookkeeping, and other details, 
and to assist in every way, in giving their 
employees help in the drive, and also to 
co-operate throughout the year in the 
pledges of their employees by seeing that 
regular payments are made. 


ON WAR 
BOARD STAFF 


Local Manufacturer 
in Important Post 


Harold C. Keith, 
George E. Keith Company, has been ap- 
pointed on the staff of the War Industries 
Board. His duties will be principally on 
research work in line with a plan mapped 
out between the War Industries Board 
and shoe manufacturers. Conservation is 
the slogan of the department with which 
Mr. Keith is associated. He is on the 
staff of Major Wendell Endicott, and will 
divide his time between Washington and 
Brockton. 


vice-president of 


Haverhill 


HAVERHILL AT 
THE STYLE SHOW 


Numerous Concerns Will 
Be Represented 


At‘the Boston Shoe Style and Con- 
servation Show to be held at Symphony 
Hall, Boston, January 6, 7 and 8, Haver- 
hill will be well represented. The follow- 
ing concerns have already signified their 
intention of making exhibits: Emery 
& Marshall Co., Charles K. Fox, Inc., 
Herman E. Lewis, Bancroft-Walker Co., 
Knights-Allen Co., Rickard Shoe Co., 
L. B. Dudley & Co., Kimball & Sherman 
Co. Additions to this list will be made 
in the near future, according to R. J. 
Walsh, manager of the show, who is 
making elaborate plans for its success. 


Low Cuts a 
Feature 


A feature of the style show will be 
oxfords, pumps and colonials, as es- 
pecially prepared for the Spring and 
Summer season, also as in line with Gov- 
ernment recommendations regarding the 
conservation of leather. ‘Turn footwear, 
which is so large a part of Haverhill’s 
factory production, will be displayed to 
good advantage, a fact which will be 
readily recognized by the Hav=vhill 
manufacturers of that class of goods. 
Buyers in Boston at that: time. will be 
keen to obtain accurate information 
regarding selling styles for the coming 


‘substantial publicity. 


year. Along this line; the turn shoe 
manufacturers of Haverhill will be prin- 
cipally benefited, while those identified 
with welt production will also obtain 
Next Spring will 
be emphatically a low cut period, the 
greatest in fact in trade history. It is 
to Haverhill that thousands of shoe 
merchants will look for authoritative 
information regarding these lines. 


NEW CORPORATION 
FORMED 
Succeeding an Old 
Established House 

Kimball & Sherman Company is the 
title of a new corporation formed under 
Massachusetts laws, which succeeds the 
old established house of Wentworth- 
Swett Co. Joseph C. Kimball, for more 
than 20 years associated with L. A. 
Crossett, Inc., of North Abington, Mass., 
and until recently vice-president of that 
concern, is treasurer of the new corpora- 
tion. ° Roger Sherman, Jr., of Sherman 
Shoe Co. and Wentworth-Swett Co., is 
president of the new concern. Kimball 
& Sherman Company will manufacture 
a line of women’s high-grade footweat, 
turns being a specialty. The factory wi 3 
be located at 23 Locust Street, in # 5 
city, with Boston office at 10 High Stre 
Representatives of the new concern 
George H. Crocker, South; C. H. Fisher, 
Pacific Coast; W. W. Davis, Middle 

(Continued on page 93) 
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Our Color 909 is a Handsome Rich Dark Color 
Approved by the War Industries Board 
J. S. BARNET & SONS Ine. 


Tanneries at LYNN, MASS., U. S. A. 


Salesrooms, 75 South Street, Boston, Mass., U. S. A. 
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For Boys and Little Men 


One of Our Best Selling Styles 
on Our “West Point’ Last 





Are constructed with an accurate knowledge of the develop- 
ment of the "atangan, 4 foot and of materials that will give 
much more than ordinary service. Pla-Mates stand up 





P longest. 
‘Honest Wear in Every Pair’’ = : LACE BUTTON 
D Width Only C and D Widths 
Foo—Patent....... 4 8% FMO—Pat...) 5 81% 12346 
MARSTON & BROOKS CO. Tanne } cs Se: ‘| : 2.2 


HALLOWELL, MAINE 


WILLIAMS, HOYT & CO. 


haha Manufacturers 
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ROCHESTER, N. Y. 
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‘ GUARANTEED FOR 75 DAYS! 
TRED-LITE STEPPERS 


‘“‘THE LINE THAT LAUGHS AT WEAR”’ 


Sept. 21, 1918 
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The top line of this advertisement, “Guaranteed for 75 days,” should 
make every shoe merchant sit up and take notice. S 
Just think what you have to offer the parents of the youngsters who S 

are hard on shoes! S 
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Zz See a sample pair, then you will join the ninety-five per cent of 
Sm merchants who come back—quick—with an order. 
az Tred-lite Steppers are made in dark brown, smoked horse and 
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black elk—in buttons and blucher—all at uniform prices. S 
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PRICES 
5 to 8 .... $1.70 
GET THAT ’ 814 to ll... 1.95 
SAMPLE PAIR! ) 111% to 2... 2.20 


& CO. 


208 W. LAKE ST. 
CHICAGO 
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» BROCKTON 





Cordo-lyDE Laces 


AS GOOD FOR K\ipDigs 


Ntver BREAK 


parcore. LACES 
FOR KIDDIES 


THE Toughest Little Shavers Cannot Break Them. 
Pull as kiddies will, and knock about as they do, “‘Cordo- 


Hyde” laces hold. A better shoe lace for the “young 

husky” cannot be found. Youthful spirit can go its 

limit and the lace will show less of wear and tear than 

the shoe. 

Every sale of children’s shoes is incomplete without a 

pair or two of ‘““Cordo-Hyde”’ laces in the package. 

Wonderful opportunity here for more business, more 

prestige and more profit. 

AFTER YOU HAVE BOUGHT “‘CORDO-HYDE”’ 

LACES WE HELP YOU SELL THEM. 


Our illustration above is a reproduction of a handsome 
sales card in colors, furnished free. 

Our illustration opposite shows our “counter salesman.” 
This special display box has sold many a lace in many a 
shoe merchant’s store. Set it to work for you. 


“If They’re Shown They’re Sold” 


O. A. MILLER TREEING 


MACHINE COMPANY 
MASSACHUSETTS 


The Special Display Box holds one gross of 
laces, 18 pairs each of Black, Tan, Mahog- 
any and Bccun. 
The assortment will be packed to suit you 
and billed at gross prices—no charge for the 
special packing. 


PRICE LIST 
Lengths 27 in. 28 in. 30 in. 36 in. 38 in. 40 in. 
0216 Round. .. . $4.05 $4.20 $4.50 $5.40 $5.70 $6.00 
890 4.59 4.76 5.10 6.12 6.46 6.80 
Samples and complete price list if you prefer 
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§ torn serviceable and practical 

boot for women is-only one 
of many popular-priced styles in stock 
for Fall. By featuring Menihan Shoes 
for Women you are helping to win 
the war by enabling women to dress 
in good taste without being 
extravagant. 





The Spring Line will reflect the 
maximum individuality consistent 
with the times and market 
conditions. 


WRITE FOR APPOINTMENT 


~The Menihan 


SHOEMAKERS FOR 


ROCHESTER - - 













No. 1307 








Special reinforced toe on Textan sole. 
One-inch leather heel and imitation 
WHE Hs. ike «ne bk eenenee 


AA, 4% to7; A, 4 to 8; B, 3% to 8; 


C and D, 3 to 8. 


Company 


WOMEN 


- - N.Y. 





NEW DARK BROWN SIBERIAN CALF 
FALL WALKING BOOT 
WITH ‘‘*TEXTAN SOLE’?’ 


In Stock Oct. Ist 








DON’T WORRY --- SELL “BEACONS” 


The average shoe merchant is not worrying 
about his business prospects this Fall. He will 
solve the help problem, the style problem, and 
the price problem ---if any of these become a 


problem. 


He knows he can still get good shoes and he 
knows that people will continue to want good 
shoes. 

Beacon Shoes are an immediate and valuable 
asset for the shoe dealer who wants increased 
consumer trade, increased turn-over, increased 
profits. 

Never forget that Beacon Shoes are made in a district 
and in a plant where value-building is a cardinal 


principle. 
Ask us about the “‘Beacon Agency”’ in your town. 
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WHAT THE LIVE DEALER WANTS 


With the added maturity of another successful 
season to strengthen it, the Speedwell line 
becomes this Fall a vigorous claimant for the 
interest and attention of retail dealers every- 
where who see tangible benefits to themselves 
in having — 

—a line of shoes that makes a strong value 
appeal to the great body of prudent American 
men; 

—a line that admits of fitting the feet, the eye 
and the pocketbook of eight out of every ten 
men on the street; 

—a line that brings a stable, judicious profit to the 
store’s cash-box. 

That summarizes the integrity of Speedwell Shoes. Isn’t 
it worth your inquiring into? 


YW) 


i F-M-HOYT SHOE co-) 
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Havana Brown Vici Bal 
Panama Last 
1 inch broad heel 







































Dark Russia Calf Bal 
Ramrod Last 
Inv. Eyelets 












FOR ME CARE TO DRESS WELL 





Barr 
Sho 


N footwear quality is the first de- 
mand—dquality in material—quality 
in workmanship. 





Ug 


es 





In Barry Shoes the quality value ranks 
high. Augmented by Textan Soles, 
Barry Shoes will prove the liveliest 
sellers in your shoe section. They'll 
speed up turn-over—build satisfac- 
tory and lasting business. 


Barry Shoes with Textan Soles indi- 
cate wide-awake merchandising—the 
secret of modern business success. 


T. D. BARRY CO. 


BROCKTON, MASS. 


Boston Office: 
183 Essex Street, Room 204 


New York Office: 
200 Fifth Avenue 
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STYLES THAT ARE MOVING FAST 
These Four Snappy Shoes for 
Fall are IN STOCK 
Ready and 
Waiting for 


STYLE NO. 285-15 Your Order 





Havana Brown Kid Dress Oxford, Plain 
Toe, Light Edge, Turn Sole, 16-8 Split Sole, STYLE NO. 530-33 
breasted ey dl Havana Brown Kid Sport Oxford, Imt. sq. 
4 No. 170 Last. wing tip with ‘Fleur de Lis” Lea. Welt Sole, 
i: In Stock: A4 to? 14-8 French Cuban Heel. 
B3% to7 No. 165 Last. 
C2} go te7 In Stock: A4 to7 
D2% to7 B 314 to7 
} Code sors Bera C 2% to7 
H Price $4.25 D2%to7 
Code a Aviator 


Price $4.75 








HAVE YOU 
ONE OF 
OUR 
IN-STOCK 
FOLDERS? 
STYLE NO. 611-49 2 
8” 34 Foxed Sport Bal., All Tan Side Lea. STYLE NO. 652 
Perf. Tip, Vamp and Eye row 8-8, Heel, Lea. 8” Imt. Str. Tip, % Fx. Polish, all Havane 
Welt Sole. Brown Kid, Lea. Welt Sole, 14-8 French 
No. 115 Last. Cuban Heel, 
In Stock: B 3% to7 No. 165 Last. 
C2%to7 In Stock: A4 to7 
D2% to7 Ss beg 
Code eons = ‘abaret “ C24 to7 
e $4.50 244 to7 
Same in Black, eli : 7 $4.25 Code we. Favorite 
Price $6.25 
LUNN & SWEET SHOE CO. 


AUBURN, MAINE 
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Number .036 
Men’s Blucher 
No. 26 Vici Kid 
Attaboy Last 


“EQUAL TO 
¢ ORDOVAN” 
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O’STYLES 


Li Y Perfection. 











“CS. MAR ‘Fay ALL Peon ga 


__ BROCKTON. MASS. 








Satin Mule 
FOR THE BOUDOIR 


Made in finest quality satin, cushioned 
heel seat. Turned, leather sole, 1-2 Louis 
heel, satin lining. 


Colors— Black, Pink, Blue, Old Rose, 
Lavender, Copen, Gold and White. 


These Are In Stock Now 





K. M. Stone Importing Co. 


\ 1 12 E. 22nd St. 








NEW YORK, N. Y. J | 


Trade-marks in Foreign 
Countries 


Do you Realize the Importance of Protecting 
your Foreign Trade in Cuba, Mexico, the South 
American Countries and also in Europe, Asia 
and Africa? 

Certain Foreign Countries award exclusive 
trade-mark rights in a trade name or mark to 
the first applicant, irrespective of prior use 
by another. This allows the piracy of valu- 
able trade-marks in such countries. 


The Boot and Shoe Recorder maintains a 
Patent and Trade-mark Department fully 
equipped to promptly handle your applications 
for Registration of Trade-marks in all For- 
eign Countries, as well as in the United States, 


Address all Inquiries to Boot and Shoe Recorder 
Patent and Trade-mark Department, 207 South 
St., Boston, Mass. 
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No. 115 


Bik. Cab. 1-Strap 
Turn B-E 


$2.00 


HAVER HILL 
(Continued from page 83) 


West. All of these men are in their 
respective territories with the Spring 
line. The new concern starts under favor- 
able auspices with a well located shoe 
manufacturing plant, and an organiza- 
tion equal to the demands made upon it. 


SPOKE AT CHURCH 
DEDICATION 


Prominent Shoe Manufacturer 
at Exercises 


William A. Knipe, head of Knipe 
Bros., shoe manufacturers in the Ward 
Hill district of Haverhill, was a speaker 
at the twenty-fifth anniversary recently 
held, of the Ward Hill Congregational 
Church. Mr. Knipe donated the land 
on which the edifice stands and has been 
a stanch supporter of the church since 
its foundation. He spoke of the value 
of the church to the community, adding 
a personal tribute to the work which this 
church has accomplished in Ward Hill, 
in which district Mr. Knipe established 


his business, and made his home many . 


years ago. Since this time, Ward Hill, 
largely through Mr. Knipe’s efforts, has 
developed into an important section of 
Haverhill. 


“AFTER THE WAR’ 
FACTORY 


Manufacturing Building 
to Be Erected 


When Government requirements have 
been modified to allow new building 
projects tobe undertaken, Messrs. G. 
Frank and Herbert A. Chase of this city 
plan to erect a nine-story factory building 
with a floor space of 100,000 square feet. 
The location will be on the soutk side of 
Essex Street, near the triple concrete 
buildings which house many Haverhill 
concerns in shoe manufacturing and 
kindred lines. This building project, 
undertaken by two local citizens, offers 


IN STOCK 


Women’s House Slippers 


and Oxfords 


TURNS ONLY 
May we send Samples of our 


Two “BEST SELLERS ”’? 
B. EVANS’ SON CO. 


WAKEFIELD, MASS. 





excellent evidence of the confidence 
which they have in Haverhill’s future as 
a headquarters for shoe production. 


IN-STOCK 
CATALOGUES 


Gotten Out by 
Local Shoe Concerns 


Haverhill houses which maintain in- 
stock departments are making prepara- 
tions on a large scale for immediate de- 
liveries of goods. It is their belief, based 
on business conditions, that more “‘hand- 
to-mouth” buying will be done this season 
than ever before. In other words, mer- 
chants will now depend more closely 
upon manufacturers for seasonable goods 
than in the past. Prominent among the 
Haverhill concerns identified with stock 
carrying is the Whitcomb Shoe Company, 
manufacturers of men’s welt shoes, which 
operates one of the largest New England 
factories, with a capacity of 6,000 pairs 
daily. This house maintains an in-stock 
department on an extensive scale where 
many seasonable styles are available for 
quick shipment. A catalogue just issued, 
fully illustrating and describing these 
in-stock styles of Whitcomb footwear, is 
now being sent to the trade. All Whit- 
comb shoes in stock or produced to order 
are union-made. 
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No. 127 
Blk. Cab. 2-Strap 
Turn B-E 


SAFEGUARDING SHOES 
IN TRANSIT 


Drastic Penalties Now 
Await Pilferers 


Haverhill, in common with other shoe 
manufacturing centers, has in the past 
been subject to large yearly losses through 
thievery of shoes while in transit. It 
has been almost impossible to eliminate 
these losses and long delays have been 
the rule in effecting settlements. Now, 
with the railroads of the United States 
under Government control, manufac- 
turers are taking steps to better protect 
themselves against pilfering. On prac- 
tically every case or large package which 
is shipped from shoe factories in this city 
there is prominently affixed a label or 
stencil which reads as follows: 





In United States Government 
Custody While in Transit 
TEN YEARS IN FEDERAL PRISON 
is the Punishment for 
TAMPERING WITH OR PILFERING 
This Package 











With this penalty staring would-be 
thieves in the face it is believed that 
losses from shoe cases and packages in 
transit will be reduced to a minimum. 


San_ Francisco 


Retail Shoe Merchants 
Present Attractive Displays 

The department stores and specialty 
shops of San Francisco held their formal 
Fall openings the first week in September, 
and the shoe dealers took advantage of 
the opportunity to present their latest 
introductions in footwear at the same 
time. The different stores featured very 
attractive displays of boots, pumps, ox- 
fords, etc., and their windows received as 
much attention as those of their neighbors 
in which were shown fashion’s edicts in 


gowns, coats, suits, and other wearing ap- 
parel for the ensuing season. 


Sale of Shoes Stimulated 
by Fashion Show 


The Fashion Show was largely attended, 
and the sale of shoes was greatly stimu- 
lated while it lasted. Business has con- 
tinued brisk also, which augurs well for 
September sales to total up to a very 
satisfactory volume although the first 
part of the month had more than the 
usual number of holidays. 
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= page per issue: 
ltime 7 times 
1 ‘ee. ...-$4.00 $3.00 
2inch..... 8.00 6.00 
3 inch.....12.00 9.00 
4 inch 15.00 12.00 


$2.75 
5.25 
7.75 
10.00 





“Recorder” rates for space less than one- 


13 times 26 times 52 times 


Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each insertion 
Minimum amount accepted, sixty cents. For other “Want” ad- 
vertisements, five cents per wi 


amount 

$2.50 $2.00 
4.75 4.00. 
7.00 6.00 


9.00 8.00 a 





Payment in advance is required, except when regular advertisers, as amounts 
are too small to open accounts 


accepted, 
up to five o'clock Rye my! P.M. When advertisers esire answers to 
ae, Sears words must be allowed in —_ adver- 


to their address, each word of the address must be counted in the 
advertisement and paid for accordingly. Answers to ads. must be sent 
ter postage. 


for each insertion. Minimum 


Ads. under this will be received 


advertisers desire replies forwarded direct 








SALESMEN WANTED - 


HELP WANTED 


WANTED TO PURCHASE 





SALESMAN wanted by R. I. Lipscomb’s Shoe 
? Store, 143 Pleasant St., Malden, Mass. Must 
give high-class shoe references. 


\ TANTED—Live wire salesman, acquainted 
with shoe and Finding Trade, to sell Cotero 

Tongue Pads, either straight or side line. Cotero 

Cushion Mfg. Co., Burr Bldg., Scranton, Pa. 


ETAIL SHOE SALESMEN—Arizona, $125; 
New Mexico, $125; Oregon, $125; Colorado, 
$30; Idaho, $30; Montana, $30; Utah, $125. 
Register with us for a desirable position of this 
caliberin a Western state. Business Men’s Clearing 
ouse, Denver, Colorado. 
WORK SHOE SALESMAN—For Milwaukee 
line exclusively work shoes of high grade, 
wide variety and at competing prices. Just one 
state in East, one in North and one in South 
remain open. Want good mixer, persistent, self- 
confident man on straight commission basis. 
Appointment subject to personal interview. State 
ualifications and references in first letter. LUEDKE 
CHAEFER BUTTLES CO., Milwaukee. 


SHOE SALESMAN 


WANTED— Traveling salesman thoroughly 
experienced in shoe business who can sell 
a well-known specialty. Salary and ex- 
penses guaranteed. On commission basis 
= can clear $5,000.00 per year. State age, 

rience, references, salary wanted. 

dress B62, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 

















POSITION WANTED 


POSITION as manager and buyer, twenty years’ 

experience in shoe business. Address B64, care 

Bost and Shoe Recorder, 207 South St., 
ass. J 





Boston, 





N ANAGER and Buyer—With 15 years’ suc- 
4 cessful shoe retailing for self—also 5 years’ 
wholesale buying experience. Large proposition 
desired, draft exempt, very highest references. 
Capable advertiser, executive ability. Address 
B63, care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 


WANTE D—To take charge of store or dept. 
Past the draft age and at present employed 
but desire to make change. Had 25 years’ experi- 
ence with store handling medium and high-grade 
shoes and can offer best references. Address B62, 
care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 





POSITION as traveling salesman on commission 
basis, for South Carolina, with reliable shoe 
company with a complete stock. Have been on 
the road for 20 years, still hold same osition. 
Want to make a change in order to make more 
money. Best reference. Address C. H. While- 
heart, care Huffine Hotel, Greensboro, N. C. 





7 ANTED—P Position as traveling salesman, 
covering Louisiana and adjoining states pre- 
ferred, for strong, reliable shoe company with a 
complete stock. Only those who can deliver the 
oods need reply. Am live wire and can furnish 
ighest credentials. Address B48, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 


State age 


W ANTED—Experienced shoe clerk. 
Bickel’s 


experience, reference and salary. 
Shoe Store, Butler, Pa. 
7ANTED—Shoe Buyer, Jan. 1. Upstairs de- 
partment, high grade, large volume. Must 
possess rare ability, and experience. State age, 
salary expected, draft class, and essential facts, 
first letter. Application accompanied by late 
photograph preferred. Block & Kuhl Co., Peoria, 


Illinois. 








LINE WANTED 


ALESMAN—Middle aged, active, desires strong 

manufacturer’s specialty line, Greater New 
York. Commission or salary. References. Pierce, 
629 Throop Ave., Brooklyn, N. Y 


SOUTHERN LINE WANTED—A good line of 
shoes to sell in South Carolina, or in North 
a and Georgia. E. W. Copeland, Laurens, 











WANTED—Good line of shoes for retail trade. 
Pennsylvania, New York and West Virginia. 
Have big trade. Address B61, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


Owing to War 
Conditions 


which have closed some of our factories, 
I am desirous of securing the representa- 
tion of one or more lines of women’s or 
children’s shoes to the wholesale trade. I 
have an office on the principal shoe street 
in Boston, with telephone and steno- 
graphic service—am beyond draft age and 
in position to dispose of large quantity of 
shoes in domestic and foreign trade, and 
would like interview with any manu- 
facturer interested. Address , care 
Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 





yy 


| We Buy for Cash 


hed, Jobbers’ and 
— * Surplus Stocks, Jobs, 


NO QUANTITY TOO LARGE 
We also purchase entire stocks 
from retailers or a. 
ers. Send us_ particulars 
what you have for sale. 

Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 

















FOR RENT 


OFFICES to rent at 78 Lincoln Street. Street 

floor suitable for shoe man. Address John R. 

Evans Company, 76 Lincoln Street, Boston. 

FOr RENT—Chicago sample and stock rooms 
in the shoe centre, Lees Bldg. Simon B. Wax, 

Lees Bidg., Chicago. 














WANTED TO PURCHASE 


CASH PAID 


for shoe stores or surplus stocks of shees 
er for ether merchandise. a 

a We send a 

eS ae oe eee 


Max Kalter Mercantile. Co. 











Highest Cash Prices Paid 


for entire shoe stocks. We also 
buy your surplus or slow sellers. 
Quantities no object. Retail or 
wholesale.- Short term leases 
taken off your hands. 

ire or Phone us 

nmdence Confidential 
tablished 1890 


GLAUBERG & CO. 
401 Broadway, New York 


Phone 2438 Franklin 
We also purchase clothing, 
hats, furnishing goods. etc. 


Corres: 


























100-102-104 Grand St. New York City 
Phone Spring 9413 





No matter what policy you may pursue 
in selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER” all the time. 











Sept. 21, 1918 


WANTED TO PURCHASE 








We buy quick and pay highest cash price 
for a and wholesale stocks of shoes or 
any other merchandise. 

Ly no object. 

80 years our specialty. 
Bank and mercantile reference. 


BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 


610 Broadway, Brooklyn 
"Phone, 2328 8 Williamsburg 














MISCELLANEOUS 
wk SAVINGS SHOE SALES—Every sale 


given my personal attention. Can reduce 
your stock one-third to one-half in ten days. Write 
Fred DeBolt, Merchants’ Sales Promoter and Ad- 
vertiser, Peru, Indiana. 


Woodbine, N. J. 


has two brick buildings suitable 
for manufacturing purposes, one 
containing about 12,000 square 
feet of floor space, the other about 
20,000 square feet. Both located 
a few hundred feet of the Penn- 
sylvania R. R. Station, which is 
in the heart of the town. “Elec- 
tric power and steam heat. Lib- 
eral inducements to proper par- 
ties. For further information 


write to Z 
Board of Trade 


Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


SHOES 


No Quantity Too Large. Short 
Leases Taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 


Merchandise of All Kinds Purchased 


“FISHER” 
= ua 
bf e. on 
to ond 
SUPPORT 


Without A Help to 

Weak Ankles 
Prevents the Counters of Teity y 
Shoes from unains Over. y Ap; 
plied. No Repair Department ~y & 
be.without them. 




















The New Improved 
“E, W.” 


SHOE STRETCHER 


will adjust counters or stretch 
shoes two whole sizes without 
damagin the shoe. Range of 
sizes: isses’ 13 to mens 12. 
Shoes can be stretched tay 
across the base end or of ti 

= greater ~ am or wid 

$2.00 each 


F. Ww. WHITCHER co. 


News of the Shoe Travelers 
E. T. Wright & Co.’s Present 


Sales Force 


The following is the personnel of the 
sales force of E. T. Wright & Co., Inc., 
Rockland, Mass.: 

Lee Goodman, Coast. 

M. F. Baker, Northwestern Territory. 

Charles York, Southwestern Territory. 

Charles Brandman, New York and 
Pennsylvania. 

C. J. Bobay, Middle Western Territory. 


Frank Mullen Again on Coast for 
L. A. Crossett, Inc., 
North Abington, Mass. 


Frank Mullen, well-known salesman, 
will carry the L. A. Crosset., Inc., line this 
season to his hosts of friends and customers 
on the Coast. 


A. W. Dubois 


A. W. Dubois, veteran salesman for 
Charles K. Fox, Inc., is now out covering 
the Canadian trade. Upon his return he 
will take charge of the Boston office and 
its constant number of visiting buyers. 


New Shoe Stores 


Robstown, Tex., Novich & Thomas, 
shoe department. 


Hope, No. Dak., B. T. Kraabel, shoe 
department. 


Adler & Childs, Dayton, Ohio—shoe 
department. 


BOOT AND SHOE RECORDER 


MISCELLANEOUS 











Reece’s Rocker Bottom Wood Sole Shoes 


High Grade 
Wooden Sole 


Oil a Up: 
Gua’ teed Counters 


Shoes, peti 
High Lace Shoes 
Boots, ——. — 
for Catalogue 
REECE SHOE = - - COLUMBUS, NEB. 


$1. bs See 80 
2.10to 3.00 
2. 85to 3.75 








Bicycle 


STEP 
LADDERS 


are made 
in many 
styles and 
to fit all 
kinds of 


shelving 
Send for catalog 
de- 











MISCELLANEOUS 








Shoe Store Chairs, Settees, 
Fitting Stools, Screens, etc., 
Wood Window Display Fixtures {4 


Catolog —-, 
on => 
Request | 


THE OSCAR ONKEN 
1141 W. 4th St., Cincinnati, oe: U.S. A. 

















Milbradt Rolling 
Step Ladders are be- 
ing used throughout 
the country. They 
are real time and 
money savers and 
are noiseless. 
Shipped subject to 
approval and satis- 
faction guaranteed. 
og for c show- 

iiatoedt Ladders 
sulted J for every kind of 


Milbradt Mfg. 

Company 

2410 N. 10th Street 
St. Louis, Me 








Every Shoe Store Needs 
a pair of 
“MANCHESTER” 
(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper 
made which is just the 
right shape to cut out 
tacks on the inside of 
shoes. 


‘“‘Manchester” 
Trade Mark Reg. U.S. 
Pat. Off. 


nippers are made of 
high-grade tool steel, 
nickel plated with a 
curved jaw that ena- 
bles you to cut the 
tacks close to the in- 
sole. 

Be sure and specify 
“MANCHESTER” 
curve jaw when order- 

ing. 

Write us direct if 
your dealer cannot sup- 
ply you. 


Price, $4.50 
Frank W. Whitcher Co. 


Patentees and Manufacturers 
Branch 
Boston, Mass. 323-325 W_ Lake St. 














BOOT AND SHOE RECORDER 


THE RECORDER CREED: 


Getting More Shoes Sold Right; not only “more” but “right”; sold for the right pummeee, to the right 
wearer, in the right fitting, for the right pm at the ri - profit This is the great problem of the retail 
shoe merchants. The chief purpose of ‘Boot and Shoe Recorder” is'to help solve it; for this is the 
basic problem upon which depends the progress of the entire allied industries relating to shoes and 


‘eather; their production and distribution 
Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 


Member of Associated Business Papers, Inc. Member of the Roa Newspaper Ase’n Member of Audit Bureau of Circulations 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 





Entered at the Post Office, Boston, Mass., as onde matter 
ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 











WHERE TO BUY | 





BOOTS AND SHOES 


American Sheep Pelt Co., Chicago, Ill 

Arnold, M. N., Shoe Co., No. Abington, Mass. 

Bancroft, Walker Co., Haverhill, Mass...... 

Barry Co., T. D., Brockton, Mass........... 

Bass, Geo. H., & Co., Bangor, Me 

Bates, A. J., Co., Webster, Mass .72- 

Beals-Pratt Shoe Mfg. Co., Milwaukee, Wis. . 

Bluestein Bros., Boston.. ‘ 

Blum?’Shoe Mfg. Co., Dansville, ‘N.Y. 

Boardman Shoe Co., Boston, Mass. 

Brown ag Co., St. Louis, Mo. 

Carter, J. W., & as Nashville, 7 Tenn., 
Chicago, Ill.. 

Chippewa Shoe Mig is 

Clark Co., James, ac eaeitt 

Concord Shoe Co., a York City 

Cotter Shoe = nn, 

Cushman & C Wie 

Diamond Shoe. ce few York City. ; 64 

Dodge, Nat. D., Shoe Co., Newbury port, “Mass. = 

Duane Shoe Co., New York 

Eaton, Charles A., Co., I 

Edwards & Co., 5% Philadelphia 

Engel Cone Shoe Co., Boston, Mass. .,...... 

Evans’ Son Co., L. 

Grieb Shoe Mfg. Co., ’ Philadelphia. ‘ 

Harney Shoe Co., P. & Lynn, Mass.... 

Helming-McKenzie, Cincinnati, ae 

Holmes, W.-T., Co., Philadelphia 

Hoyt, F. M., & Co., Manchester, N. 

Ideal Vogue Shoe Co., Haverhill, Mass...... 

Johnson Bros. Shoe Co., Hallowell, Me 

Johnston & Murphy, Newark, N. 

Kalt-Zimmers Mfg. Co., Milwaukee, Wis.... 

Keith, Preston B., Shoe Co., Brockton, Mass. . 

King, Mrs. A. R., Inc., Philadelphia, Pa 

Kleine, Henry, & Co., Chicago. . ; 

Knipe Bros., Inc., Ward Hill, Mass. 

Kreider, A. S., Co., Chicago, 

Krohn-Fechheimer Co., 

Lane Bros. Co., Boston 

Lilly Co., Henry, New York City.. 

Lindner Shoe Co., Carlisle, Pa.. eeaes 

Lund-Mauldin Shoe Co., St Louis, Mo 

Lunn & Sweet Shoe Co., Auburn, Me 

Malbon Shoe Co., Haverhill, a 

Marshall, C. S., Co., Brockton, Mass 

Marston & Brooks Co., —"~? Me 

McElroy-Sloan Co., St. Louis, M 

Menihan & Co., The, Rochester, N. 

Miller Specialty Co., Chicago, Ill 

Mitchell-Caunt Co., Lynn, Mass............ 6 

Monitor Shoe a New York City 44-63 

Nettleton Co., . Syracuse, N. Y....... 64 

Nu Baby Shoe Gor = Lynn, M 

Packard, M. A., Co., Brockton, Mass 

Paff Shoe Company, 5 9 Va 

Parker-Holmes & Co., 

Powell & Campbell, New York City. . 

Racine Shoe Mfg. Co. ., Racine, Wis... 

Reece Shoe Co., Columbus, Neb 

Regal Shoe Co., Boston, Mass 

Rhein Shoe Co., St. Louis, Mo 

Rice & Hutchins, Inc., Boston.. 

Sinbac, Chicago, Ill 

Smith-Briscoe Shoe Co., Lynchburg, Va 

Smith, Wm. Summer, Chicago 

Solo Shoe Co., New York City 

Standard Felt Co., West Aibambes, Cal 

Stetson phos Co., The, So. Weymouth, Mass. 

Stone, K. M. , Img orting Co., New York City... 

Stylo "Shoe Co., t. Louis, Mo.. P 

Thompson Bros., Inc., Brockton, Mass. 

Timson Bros., Inc. ., Boston 

Tober-Saifer Shoe Co., St. Louis, Mo 

United States Rubber Co., New York City.. 

Victor Shoe Co., Salem, "Mass... 

Vinsonhaler Shoe Co., St. Louis, Mo 

Whitman & Keith Co., Ng = Mass 

Williams, Clark Co., Lynn, M 

Williams, Hoyt & Co., Rochester,N 

Wise, Shaw & Feder Co., Cincinnati, O. . 

Wright & Co., E. T., Rockland, Mass 


Boston. 


LEATHER AND OTHER MATERIALS — 


Agoos, S. L., Tanning Co., Boston 
Barnet, J. s., & Sons, Inc., Boston 
Beggs & Cobb, Inc., Boston 
Bristol Patent Leather Co., 
Creese & Cook Co., Danversport, Mass 
Farnsworth-Hoyt Co., B oston, 
Gallun & Sons, A. F., Milwaukee, Wis 
German & Co., Henry, New York City 
Hub Gore, Boston and New York 
Hunt-Rankin Leather Co., Boston.. 
me Co., F. E., B 
evor, G., & Co., a Gloversville, N. Y. 
Lippincott Co., W. A., Philadelphia, Pa. 
Peters Mfg. Co., New York City 
Schmidt, Carl E., & Co., Inc., Detroit, Mich. 


32a—32b 
Standard Kid Mfg. Co., Boston 3-65 
Vaughan, Geo. C., Peabody, Mass 


FINDINGS AND SHOE STORE SUPPLIES 


B. H. K. Mfg. Co., New York City 

Berlow, Elias, New York City 

Dudley & Co., D. T., Havezhiil, Mass 
Goodrich, B. F., Rubber Co., Ak ron, O. 
Goodyear Tire & Rubber Ca, Akron, Ohio... 
Gordon Mfg. Co., Providence, .I 

J. & B. Sales Co., Worcester, Mass 

Laing, Harrar & Chamberlin Co., Philadelphia 
a O. A., Treeing Machine Co., Brockton, 


National Cash Register Co., Dayton, O 

United States Rubber Co., New York City 

Front Cover 
78-95 


Whitcher, F. W., Co., Boston 


STORE EQUIPMENT 


Bicycle Step Ladder Co., Chicago, Ill 

Coburn Trolley Track Co., Holyoke, Mass... 
Lyons, Hugh, & Co., Lansing, Mic 

Milbradt Mfg. Co., St. Louis, M 

Onken, Oscar, Ca. ‘Cincinnati, 

Streit, C. F., Mfg. Co., Cincinnati, Ohio 


MACHINERY, LASTS, MFRS.’. SUPPLIES, 
DRESSINGS, ETC 

Columbus Polish Mfg. Co., New York City.. 

Griffin Mfg. Co., Inc., New York City 

Radium Dye Co., Inc., Kansas City, Mo.. 

Rogers Fibre Co., Boston, 

United Shoe Machiner Corp., Boston, Mass. . 

United Shoe Repair Machine Co., Boston... . 

Wade & Co., A. R., Haverhill, Mass. 

Whittemore ” Bros., ’ Corp., Boston 


MISCELLANEOUS 


Atlantic Printing Co., Boston 
Boot and Shoe Workers’ Union, Boston 
+ fe Purchasing Syndicate, Brooklyn, 


Calderwood & Preg, Boston. . aa oe 
Credit Clearing House, New York’ City. 
Eaton, James Kent, Boston 
Glauberg & Co., New York City............. 
Globe a Co., Indianapolis, Ind. 
Grieco, C. Commercial Art, Chicago 
Harvard Engraving Co., 
Hooper Printin Boston. . 
Hotel Chelsea, co" York City.. 
ey Engraving Co., Boston 
alter Merc. Co., Max, New York City 
Karrer, Boston 
Morrison Hotel, Chicago, Ill 
New York Export Purchasing Corporation, 
New York City 
Tolman Print, Brockton, Mass 
——~ Electrotype Foundry, ae 


Mas 
Van oe Co., New York City. . 
Zoccola Co., Inc. -» Boston 


Published Weekly in = interest of the shoe 
merchant, wholesaler and manufacturer by the 
BOOT AND SHOE RECORDER PUB. CO. 


(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 
OFFICERS OF THE CORPORATION . 


CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen’l Mer. 
GEORGE W.R. HILL, 1st Vice-President 
H. WALTER SCOTT, 2d Vice-President 
ARTHUR D., ANDERSON, Secretary 


SWAIN, CARPENTER & NAY, Counsel! 
101 Tremont Street 


ARTHUR D. ANDERSON, Editor 
WALTER C. TAYLOR 
GEORGE E. B. PUTNAM 
E. C. LOGAN 
HELEN M. HANEY 
Associate Editors 





PUBLISHERS’ NOTICE 


sungcarTS— subscription 
and Shoe Recorder is $3. 
postage in 





. i. 
The price to all 
the above is $7.50 


oy oes 


ee 
is 
FOREIGN Wo Your acai 
foreign countries except 
per year, inch 
oe 


Wants, for Sales, e etc., see Want 


aye 
RATES Card of (A 
applicati 





OFFICES IN 


BROCKTON OFFICE: 224 Moraine St., Geo. W. 
R. 507. 
cHicnGo OFFICE: 189 West Madison St. Tele- 
tO Franklin 5073. B.C. Bowen, Manager. 
st. LOUIS OFFICE: 1627 Locust St. B. C. 


NEW YORK OFFICE: Room 97, Graham Bidg., 
27 Duane St. H. Walter Scott, Manager. 


Telephone 959 Worth. 
PHILADELPHIA OFFICE: 929 Chestnut St. 


H. Walter Scot 
HAVERHILL OFFICE: of Commerce 
Rooms, Haverhill National Bank Bldg. Geo. 


W. R. Hill, M % 
CINCINNATI OFFICE: 501 First National Bank 
Bldg. a C. Bowen, Marager. Telephone 


LYNN: OFFICE: Fred A. Gann«a. 

MILWAUKEE OFFICE: B.C. Bowen, M 
FOREIGN DEPT.: 207 South St. Boston, Mase., 

Alex R. Zoccola, Director. 

es og) 66 bis Rue Saint Didier, George E. 
Office: John C. Curtis, Manager, Man- 

sion House Chambers, E. C. 
Australian Office: Ces Melbourne, 
N. Rocca, Balcarce 150, 


Wm. H. Elsum. 
atine Office me Ne a 
pimg 
a Leoncio de Miguel, 20 Fuencarral, 





- _ Janeiro. 
Japanese Office: Yokohama, J. F. Wagen, Mas- 
ager. 





